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The November Membership Honor Roll : 

Below are given the local associations which show the largest 
net membership gains for the month of November. It is to be noted 
that entry into the list is not as readily attained as in preceding 
months. For instance, for the month of September a net gain of 
three gave four associations places on the honor roll, while this month 
it took seven net to secure mention in the first ten. Previously, the 
top of the list was attained by a net gain of eighteen or nineteen, 
while for November three associations equal or surpass the latter 
figure, Detroit reaching its position with twenty-four. 

As the association year advances it ought to become more and more 
difficult to secure a place on this list, for the minimum figure should 
steadily rise, but those who have followed the list in the last three months 
will have observed that the smaller branches need not despair of placing 
their names on the honor roll, and there is scarcely an association which, 
during the year, should have failed to attain this distinction. 

It is one member at a time that is going to close up the gap between 
the present membership and the 20,000 goal demanded by the time of 
the June convention. Let every member help close that gap. 


ASSOCIATIONS SHOWING THE Larcest Net Gains DuriInGc THE 
MontTH oF NOVEMBER. 
No. of Mem- Membership 
Times Assn. bership Figures Asked by 
Has been on as of Committee by 


Association. Net Gain. Honor Roll. Dec. 1st. June 1, 1915. 

Detroit Association of 

eg re 24 1 519 550 
Kansas City Association 

of Credit Men....... 20 3 383 400 
Milwaukee Association of 

Credit Men ......... 19 2 340 340 
Cincinnati Association of 

ee ar 12 1 338 375 
Grand Rapids Credit 

Men’s Association .... 12 1 266 300 
Chicago Association of 

CEE EEO. n ccoseees 10 1 1,203 1,300 
New York Credit Men’s 

Association ......... 9 3 1,478 1,600 
Pittsburgh Association of 

Credit Bien 46. cc eee 8 l 922 1,100 
Buffalo Association of 

Credit Men ......... 7 2 409 450 
Wholesale Credit Men’s 

Ass’n. of Green Bay.. 7 2 82 80 

New Members Reported During November 
Athens, Ga. 
Décen, Joka D.....cccsiesccvsederecesdecsvercrveneces Cotton. 
79. Augusta, Ga. (34). 


Pend; C. Tj Be Goon cece cccvcs Ce bic tced Groceries. 


* Figure to left of name of city denotes the association’s rank on membership 
roll, and figure to right denotes net membership, December 1, 1914. 
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Schneider, C. H., & Bro...... C. H. Schneider... 


.Dry Goods. 


Southern Cotton Oil Co...... ee Cotton Seed Products. 
Bangor, Me. 
Morse & Company............ Cy. SE ewe is .55 Lumber 
99. Bluefield-Graham (20). 
Bluefield Candy Co........... 2 Candy 
5. Boston, Mass. (610). 
Flanders, Wm. M., Co........ G. G. Stevens........ Groceries. 
Lynn Ornament Co........... Frank O. Stetson, 
Lynn, Maes, <..... Shoe Ornaments. 
Revere Sugar Refinery........ E. A. Bradlee....... Refining. 


Warren, F. C., & Bradford Co.Chas. L. Hadley.. 


.-Coal and Wood. 


11. Buffalo, N. Y. (409). 


Blanchard Lumber and Mill Co.Percy J. Hubbard.. 


Jaeckle, Jacob, Furniture Co..W. Jacob Jaeckle. 
Kobler & Miller Co.......... A. L, Bes oswiccss 
Pohlmann, J. W., Foundry Co.J. W. Pohlmann. 
A ioe nw wk So bbe wae dioaeeememae’’ 


-Lumber and Mill Work. 
Buffalo Cereal Co............ Chas. Adams ....... C 


...Furniture. 


ereals. 


Furniture. 


..-lron Foundry. 


Grain and Feed. 


Strong Steel Foundry Co..... O. H. P. Champlin...Castings (Steel). 
United Glazing Co............ A, Soa wes osx Glass. 
Welch Grape Juice Co., The..Wm. B. Lindsay, 
Westfield, N. Y....Grape Juice. 
Zeller’s, G. E. Sons........... Chas. E. Ernst...... Tannery. 
Charlotte, N. C. 
Smith Wadsworth Hdw. Co...W. L. McDonald....Hardware. 


2...Chicago, Ill. (1,203). 
Acme Supply Co... ...cc.c00s: Jon. TE. Ceiiiess esac Railway Supplies and Equip- 
ment. 
ARR PUSG Ges iccccsccsves DE, i, Senasik ves Hardware Speciaities. 
Blatchford Calf Meal Factory.R. R. Reaume, 
Waukegan, Ill..... Calf Meal. 
Garden City Fan Co.......... E. D. Green......... Fans and Blowers. 
Goldsmith Epstein Co........ Henry P. Epstein.... Jewelry. 
pS 9 3 i oe G. E. Hutchison..... Coal. 
Illinois Nail Co., The........ ty}, SRAM. sé. se Nails. 
Lehigh Portland Cement Co..W. E. Viets......... Portland Cement. 
Overland Motor Co.......... A. W. Anderson....Automobiles. 
Pacific Flush Tank Co........ E. L. Walcott....... Tanks. 
gO OE eee Frank A. Colborn...Curtain Poles. 
Silver, A. M., & Co.......... H. M. Horwitz...... Woolens. 
West Virginia Pulp and Paper 
hi cpa t in Suc th Vain taleitinns > J. H. McGuirk...... Paper. 


69. Clarksburg, W. Va. (42). 


Bradstreet Company, The..... U. R. Hoffman...... Mercantile Agency. 
Burnsville Grocery Co........ A. D. Miller, 

Burnsville, W. Va..Groceries. 
Clarksburg Bottling Works, 

(| PRS ree A. F. Wagner....... Bottling Works. 
Clarksburg Casket Co........ BL WR hs kn’ Coffins and Caskets. 
Clarksburg Pottery Co........ J. L. Ruhl, Pres.....Sanitary Ware. 
Clarksburg Trust Company...W. I. Booth......... Bank. 

Clarksburg Wholesale Confec- 

eS ee Pee J. W. Barnett........ Confectionery. 
Coca Cola Bottling Works....T. E. Lee............ Bottling Works. 
ee Ss eee OF eo ae Mercantile Agency. 
Empire National Bank, The...W. H. Lewis........ Bank. 

Farmers’ Bank, The.......... C. W. Furbee....... Bank 
Gregg Grocery Co............ W. R. Smith, . 
Weston, W. Va... .Groceries. 
Gulland-Clark Co., The...... Wm. Gulland, 
Elkins, W. Weis 33 Groceries. 
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City Coffee & Spice Mills...... Carl Fenske ........ Tea and Coffee. 


Groswold Press, The......... L. C. Bresnahan..... Printing. 
Hirschfield Candy Co........ J. C. Hirschfield..... Candy. 
Illuminating Engineering Co..F. M. Walker........ Electrical Supplies. 
Messinger, Chas. H., Co...... E. B. Mickley.. .. Confectionery. 
Mich. Pattern Works........ Richard Kettlewell .. Pattern Making and Foundry 
i Casting. 
DE Be aia datwcissesesaa Rr Jewelry. 
Morley & Coleman........... W. A. Morley....... Insurance. 
New Century Co., of Mich....T. T. Guntrup....... Flour and Feed. 
Parker Bros. Co., Ltd........ W. A. Eldridge...... Insurance and Coal. 
Springman Paper. Products Co.Chas. T. Springman..Paper Products. 
United Fuel & Supply Co...... Edwin D. Merritt. . oe Paving and Sewer 
. upplies. 
Universal Bottle Washer Co..Oliver E. Norman...Machinery (Bottle Washing). 
Williams Bros. Co........... Bruce D. Granger.... Pickles and Preserves. 
Williams Bros. Co........... G. A. Maher......... Pickles and Preserves. 
50. Duluth, Minn. (69). 
Pluto Powder Co............ C. A. Bigelow, Mer., 


Ishpeming, Mich... Powder and Blasting Supplies. 
E. Palestine, O. 
McGraw Tire & Rubber Co., 
SE wiht eeat bk Sewce nou E. C. Keckeley....... Tires. 
66. Fargo, N. D. (43). 
Com J. I, Threshing Mach. 


ie ack erates n\s.6po-d «9 <aiaeer te August Hanson...... Agricultural Implements. 
18. Grand Rapids, Mich. (266). 
Belknap Wagon Co........... H. P. Belknap....... Wagons. 


Builders’ & Traders’ Exchange.A. H. Shank, Secy... Builders’ Supplies. 
Daggett, E. P., Canning Co..E. P. Daggett, 
Coopersville, Mich. Canned Goods. 


Davies Putnam Co........... Charles S. Davies.... Furniture. 
Grand Rapids Street Ry. Co..Benj. S. Hanchett, 

PPO U ccohe dh Ge d+% Railroad. 
Hastings Table Co........... Arthur C. Brown.. 


. Hastings, Mich.....Tables. 
Proudfit Loose Leaf Co...... C. Evan Johnson, 


BA a 6 Saas ode t Fa Loose Leaf Devices 
Rysdale Candy Co., The...... Geo. 4 Rysdale..... Candy. 
Seen, (poem Se oo ise aces 428 Bond Ave., N. W.Cabinet Maker. 
Wilmarth & Morman Co...... S. Owen Livingston. . Machinery. 


42. Green Bay, Wis. (82). 


Chatfield Brass & Iron Works 
Se Abita deena dvantahey vate Escanaba, Mich. ..... Foundry. 
Escanaba Liquor Co.......... Ernest L. Beauchamp, 
ae y, Escanaba, 
ee ae Liquors. 
Escanaba National Bank...... M. M. ‘Smith, Cash., 
Escanaba, Mich. ... Bank. 


DeGrand, A. & J., Co........ J. DeGrand, S. & T 
Escanaba. Mich. ... Hay and Grain. 
Hansen & Jensen............. Escanaba, Mich. .... Fish. 
National German AmericanH. G. Flieth, Cash., 
Eh chee bees vauids an dees Wausau, Wis. .... Bank. 
State Savings Bank........... D. O. Malloch, Cash., 


Escanaba, Mich. .. Bank. 
8 Kansas City, Mo. (383). 


Armstrong Bell Mfg. Co...... J. S. Armstrong...... Underwear (Men’s). 
Art Metal Construction Co....C. D. Parnham...... Art Metal Construction. 
Briggs. Z. T., Photo Supply Co.Z. T. Brigg.......... Photographers’ Supplies. 
Burd & Fletcher Printing Co., ye 

MD Fig tet Gina es kan woe ek Vb Lewis J. Navran..... Printing. 
Business System Store, The...F. A. Wenzel........ Office Equipment. 
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Groceries. 
Columbia Graphophone Co....E. A. McMurtry Phonographs. 
Columbian Optical Co . G. Opticians. 
Consumers’ Bread Co ; . 
Hyde Brokerage Co.......... C. R. Phillips Broker. 
Jamison Bros. & Holm Bakers’ 
Mons ahetencdoused C. C. Jamison Bakers’ Supplies. 

Kellogg, Geo. M., Flower & 

Glenn K. Parker... . Florists. 
Ludlow Valve Mfg. Co Jno. L. Sybrandt Valves. 
McKinley Prtg. & Letter Co...Grace P. Strahm.... Printing. 
Meinrath Brokerage Co....... C. F. Bowyer Brokers. 
O’Brien & Hobart Norman E. Hobart. .Insurance. 
Paxton, Frank 1421 W. 9th Lumber (Hardwood). 
Produce Exchange Bank Henry Hanssen Bank. 
Remington Typewriter Co....W. J. Pickering Typewriters. 
Seufert Bros. Hardware Co...Henry Seufert Hardware. 
Simon, Edward W., Co Edw. W. Si Typewriters and Supplies. 
Weber’s, F., Sons Joseph F. Weber....Harness and Saddlery. 

Geo. B. Brubaker.... Wall Paper. 


47. Knoxville, Tenn. (74). 
Fenton Adjustment Bureau....Henry Fenton Adjustments. 


Madison, Wis. 
Madison Plow Co..........0: C. H. Allyn, V.-P....Agricultural Implements. 


Marietta, Ga. 
Brumby Chair Co., The T. M. Brumby, Jr....Chairs. 
Marietta Knitting Co Jas. J. Daniell Hosiery. 


13. Milwaukee, Wis. (340). 

Allis Chalmers Co H. Woodland, Treas., 

W. Allis, Wis Mine and Mill Supplies. 
Bartles Maguire Oil Co., The..R. H. Schroeder Oils and Grease. 
Blatz, Val., Brewing Co Fred. W. Boeshaar...Brewery. 
Chain Belt Co ae i Machinery (Elevating and Con- 

veying). 

Cream City Brewing Co i il......Brewery. 
Evinrude Motor Co ary 
SOOT TNR: ne ines 05000 50-00% Geo. C. Dreher, Sec’y. Department Store. 
Goodrich, A. S., Co H. J.C Tobacco. 
Gridley Dairy Co Frank Cook Butter and Cheese. 
Imperial Candy Co Candy. 
EE i TBs » wn wis-0.0i0' 0 6 F. z "Schmidt Post Cards. 
Litscher, C. J., Electric Co....A. F. Boggis Electrical Goods. 
Miller, Fred, Brewery Chas. Schloegel : 
Milwaukee Paper Box Co . A. Ol Boxes (Paper). 
Petit Salt Co Clement M. Petit... .Salt. 
Quality Biscuit Co Fred J. Grundmann. . Biscuits. 
Racine Tool,& Machine Co...J. M. Jones, Racine, 

WE a1 debe ou eae S Machinery. 
EE os eccneesansscsebt Paul Reed Men’s Furnishings. 
Reeke-Osmond Motor Car Co.H. M. Vogel Motor Cars. 
Vilter Mfg. Co., The Wm. O. Vilter, Sec’y. Machines. 
Western Garment Mfg. Co....W. B. Birnbaum Garments. 


15. Minneapolis, Minn. (333). 
a s, Sam’l, Sons Mfg. 
H. W. McNamara... Printers’ Rollers. 
C. A. Bigelow, 
St. Paul, Minn..... Explosives. 
New Orleands, La. (306). 


N. O. Queensware Co A. N. Silverstein, Pr..Crockery and Glassware. 
Ransom & Randolph Co., The.R. L. McGeary Dental and Surgical Supplies. 
Tichenor’s, Dr. G. H., Antisep- 


Thos. A. Lipscomb.. Proprietary Goods. 
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New York, N. Y. (1,478). 





























































Ansorge Bros. & Co.......... Herbert C. Ansorge. . Clothing. 
Arlington Company, The...... (.- 3. ete. «6 cass Pyralin, Brushes, Combs and 
Mirrors. 
Aspegren & Company........ S. J. Weinstein...... Cotton Seed Oil and Dried 
Fruits. 
Benedict & Warner........... John L. Warner..... Precious Stones. 
Bristol-Myers Co............. D. C. Stone, 
“ Brooklyn, N. Y.... Chemists. 
Centemeri, P., & Co.......... W. M. Smith........ Gloves. 
L0G IR GI eG cn cnvectne Wm. A. Pfeil........ Floor Coverings (Grass). 
Frasse, Peter A., & Co., Inc...Lester Brion......... Steel and Hardware. 
Friedman Bros. & Son Neck 
WE TM vo rnccnvesseccccncs Louis Friedman ..... Neckwear. 
Ri ey MOOS sc cs.ocssccece Charles J. Williams, 
Brooklyn, N. Y....Paper Products. 
Ginsberg Brothers ........... Jacob Ginsberg ...... Dresses. 
ce ot ae eo ees W. E. Goepel........ Piano Supplies. 
Rr Herbert C. Heller.... Millinery and Gowns. 
Lioyd, W. Se We WIS oe sve e'anns Wm. H. Wright...... Wall Paper. 
Perkins-Goodwin Co.......... Fred. W. Westlake... Paper. 
go ag ee | Oe ee ee H. A. Wright, 
: ] Brooklyn, N. Y....Brassiers. 
Robins Conveying Belt Co....J. J. McCormack....Machinery (Conveying) and 
Rubber Belts. 
Rosenstock & Cohen, Inc..... Sél  L. ‘Golei..5 ccc Underwear (Muslin). 
eT ee Arthur A. Schwarz.. Cigars. 
Stern & Brauner, Inc......... David Alexander .... Pickles. 
Van Loan & Company........ WV. Ws RAMI os hc cc Coffee and Spices. 
I I as ona cna h hoedaws Clade wee ot exs Jewelry. 
Of OR A errs Harold J. Lee....... Cotton Goods. 
Zimmern, Henry, & Co........ Bi, Fs EOE oo acacke Watchmakers’ Tools and Sup- 
plies. 
12. Newark, N. J. (348). 
Kaighn, George S............ 164 Market St....... Adjustments. 
Oxwell Acetylene Co......... F. B. Broughton..... Gas (Acetylene). 
27. Norfolk, Va. (171). 
Nitrate Agencies Co.......... Wm. A. Keefe....... Fertilizer. 
Schwan, Max, Inc...:........ FE; bx: COMMON: «Saws Crockery. 
37. Omaha, Neb. (108). 
Associated Manufacturers Co..H. T. McManus..... Agricultural Implements. 
67. Oshkosh, Wis. (42). 
Gustavus Milling Co.......... Henry F. Gustavus... Flour. 
59. Peoria, Ill. (53). 
Peoria Creamery Co.......... H. A. Frederick..... Creamery. 
4. Philadelphia, Pa. (874). 
Boekel, Wm. & Co........... John H. Scherer..... Metal Goods. 
oO ee ee eS ee 2. Ge COMERS cs cee Oils and Chemicals. 
Liedike Mfg. Co.............. Robt. E. Liedike.:...Embroidery and Children’s 
Wash Dresses. 
Lukens, Thos. F., Metal Co....Thos. F. Lukens..... Solder and Babbitt. 
National Cutlery Co.......... W. E. Hainley....... Shears. 
WONT MED o.s cos cicccrsusecegeeseesbeecse eens Leather and Sole Cutters. 


3. Pittsburgh, Pa. (922). 


American Bond & Mfg. Co....Thomas H. Lewis....Banking (Investment). 
Cotton @ Murray. «....00000% W, .C. Browne's a0’ Insurance and Surety Bonds. 
Davenny Millinery Mfg. Co..F. M. Caughey....... Millinery. 

BOM IE OM ig sb aw'ssecuiesc 1002 Frick Bldg...... District Attorney. 

Reema, A. Ebi cccccccces csv Gia De ERs nes Attorney. 

SC els Leys ennka «es Frick BiGe@. so... sce. Attorney. 

Robbins Electric Co.......... W. D. Meyers........ Electrical Supplies. 

Superior Coke Co............ George L. Aurentz...Coke. 
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Portland, Ore. (202). 





8, OB ee EB. BE. Doyle. ......... Meats. 
Doernbecher Mfg. Co........ Oy OO eae Furniture. 
Fobes Supply Co............. Miss S. M. Orr...... Electrical Supplies. 
Lilly, Chas. H., Co., The...... H. A. Cushing...... Seeds. 
Marks, Martin, Coffee Co....Martin Marks ....... Coffee 
Northwest Drug Co.......... i A Drugs. 
Ne A. J. McComb....... Elevators. 
Pacific States Electric Co..... ee eee Electrical Supplies. 
Portland Cheese Co.......... A. R. Morris........ Cheese. 
I MEE GS ace occ SB¥0 dee hee oh ekeceal Coffee and Spices. 
26. Richmond, Va. (177). 
Friend & Company........... Thomas Whyte, 
Petersburg, Va....Coal and Builders’ Supplies. 
Richmond Scale Co., Inc...... J. C. Kent, Pres....Scales. 
21. Rochester, N .Y. (253). 
Foster Armstrong Co......... A. B. Kehr, 
E. Rochester, N. Y. Pianos. 
Rochester Lith. Co............ Wn. K. Foster...... Printing and Lithographing. 


Saginaw, Mich. 
Symons Bros. & Co.......... S.. SyMONB ..< o.005 ss Groceries. 
35. Salt Lake City, Utah (122). 
Christensen, J. M., Produce Co.C. V. Rasmussen....Butter, Eggs and Cheese. 
22. Seattle, Wash. (250). 





Dahlgren-Hesseler & Co...... A. J. Dahlgren...... Produce. 
Montgomery Leaf Tobacco Co.S. Waxler........... Tobacco. 
Puget Sound News Co........ oe RL Newsdealers. 
Standard Cloak & Suit Co....Ben M. Harris...... Cloaks and Suits. 

74. Springfield, Mass. 36. 
Gilmore & Goldthwaite....... E. S. Goldthwaite...Insurance. 
Rogers Sporting Goods Co....Alexander Beebe ...Athletic Goods. 
SM ENN ME 6 s.e's oie dnd bbe ds wu ewes Saenw bane’ Mercantile Agency. 
Third National Bank......... Olen E. Doty, V.-P.. Bank. 

41. Syracuse, N. Y. (85). 
Syracuse Candy Works...... i en n.s ¥ekes ce Confectionery. 

31. Toledo, O. (152). 
Ransom & Randolph Co...... R. L. McGeary...... Dental and Surgical Supplies. 
Washington, N. C. 

Harris Hardware Co........ Chas. A. Flynn...... Hardware. 





45. Wheeling, W. Va. (77). 
American Stamping & Enamel 


PAK <thod sche sadunades xs usa Will T. Hedges, 
Bellaire, O. ...... Enamel Ware. 
Germania Half Dollar Sav. : 
FEE IT Pree eae Bank. 
National Cash Register Co....Earl M. Cox........ Cash Registers. 
Sands, H. S., Electric & Mfg. 
EO: Rixb abe wekusk bate waa rabies ee Electrical Supplies. 
46. Wichita, Kan. (77). 
Eagan Produce Co........... A. W. Eagan, 
Hutchinson, Kans.. Produce. 
Grovier Produce Co.......... E. J. Grovier, 
Hutchinson, Kans.. Produce. 
Ham, E. W., Electric Co...... Paul Fielden ....... Electricity. 
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Knorr-Schlaudt Notion Co....L. P. Sentney, 


Hutchinson, Kans.. Notions. 
Sentney Whol. Gro. Co....... C. H. Sentney, 


Hutchinson, Kans..Groceries. 
Winston-Salem, N. C. 


Co a Oe. eee 2 eee Hats, Caps and Gloves. 


Your Part in Helping to Make a Bigger Association 


Nearly 18,500 houses are enrolled in the National Association of 
Credit Men, making it unquestionably the largest business organiza- 
tion of direct affiliation in America; yet it is astonishing to what 
an extent the Association is unknown, or at least its purposes are 
misunderstood. It has seemed to the Membership Committee that 
members who believe that the Association is valuable as an aid in 
individual credit work and as a defense to the general credits of the 
country, should be willing to go to a little trouble in seeing that 
houses not informed have the Association called to their attention. 
To this end would you—a member—be willing to use on your trade 
inquiry blanks and letters on credit subjects, pasters like the attached? 
If so, the National office will send you a roll. If every member will 
help in this direction twenty thousand members on our twentieth 
anniversary will be assured. 


Are you a member of the National 
Association of Credit Men? 
If not, we suggest that you post 


yourself upon its work, 

We have found membership so 
valuable that we feel certain YOU 
would find it valuable. 





The National office has a series of leaflets entitled “What the 
Association has done and what it can do,” which will be sent a 
prospective upon the request or suggestion of any member. 


The Milwaukee association, in its November announcement, presents 
the names of twenty-six concerns just received into the association and 
alongside of each is the name of the member who had taken the pains 
so to make the purposes of the association known that it would feel 
impelled to take out membership. ‘Some members brought in one new 
name, others, as for instance Alexander Wall and Frank G. Smith, four. 
This represents the best sort of association work. A member who brings 
a concern into the association is likely to see that it is well introduced 
and learns fully of the privileges that go with membership. The con- 
cern brought in through an individual member is likely to make a more 
substantial contributing member than the concern brought in through 
one who is paid to solicit membership. Local organization should do 
all they can to cultivate individual effort for new members. 


965 



























































CENTRAL‘ CHAT 


EFORE another BULLETIN appears, 1914 
will have passed into history. 


It has been an eventful year, marked by 


an unnecessary and disastrously wasteful war 


which portends the re-alignment of European 
boundaries; marked by ample proofs of the steadi- 
ness and stability of the commerce of the United 
States, such as has never before been demonstrated 
in our financial history; marked no less clearly 
by convincing proof that the control of human 
affairs is by the aristocracy of sterling worth and 
not by the accident of birth. 

In these historic days and at the threshhold of 
another year, let us stand with firm fixed determi- 


nation so to exert our influence upon men, 
whether they be in the high places of government, 


in the management of large enterprises, or the 
selling of merchandise in the country store, that 
honesty may become more and more the controlling 
principle and the peace of the soul shall not be 


bartered for that which has only a money value. 





CENTRAL CHAT 


E have a right to be proud of the men 
responsible for the credits of the coun- 
try, because of their fearlessness under 

the fire during a trying situation, their sub- 
stantial growth in power to value things worth 
while, portending an ability and skill in making 
credits which will put us in position to compete 
with the entire world for trade. 

Efficiency and not sufficiency should be the 
potent word with everyone who with pencil strokes 
makes ledger dollars, and we urge the straining of 
every faculty in keeping the mind that controls 
the hand as it guides the pencil, well ordered by 
constructive ideas. 

‘The Season’s Greetings to you, Mr. Credit Man, 


and may the joy of Christmas days give birth to 


still higher purposes, and a determination to leave 


nothing undone which will give a farther uplift 


to our splendid work and profession. 
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EDITORIAL 


HE boys and girls of Georgia seem to be settling the much 

| mooted question whether the South can be anything else than 

a one crop country, as is illustrated by the Allred family of 

Jasper, Pickens County, whose doings are told by the Atlanta “Con- 
stitution.” 

In this family are four boys. They joined the corn club move- 
ment last winter, which farsighted leaders of the South are doing 
all they can to popularize. These boys absorbed the information 
given freely to all who would ask, as to scientific corn culture. Each 
boy applied with great scrupulousness the information he had 
acquired, with the result that their total production on four acres 
was 824 bushels, the oldest raising 227.17 bushels on his acre, or 
within five bushels of the official record for the country. 

This compares with the average Georgia yield of sixteen bushels 
per acre. The result if the boys had gone at the matter haphazard, 
following methods, or lack of them, usually prevailing would have 
been a net return on four acres at a conservative value of sixty cents 
per bushel of $38.40; raising instead 824 bushels, or thirteen times 
the average yield, the value of their crop was $494.40, a reward for 
science of $456 on four little acres. 


If it is fair to draw any conclusion from these almost magic 
results, it would seem as if the business men of the South, and its 
bankers particularly, recognizing the value of education, would exert 
every spare ounce of energy in extending such magnificent work as 
the Allred boys are doing. Clearly the South need not raise less 
cotton just because it raises several times more of other products. 
Credit in the South will become stronger in proportion to the develop- 
ment of the spirit of the Allred boys among their fellows of the cotton 
states. 


HY should banking institutions take the position that the 

\ \ Credit Exchange Bureau is not for them? Undoubtedly 

they have ways of securing themselves which are not prac- 

tical for merchandise creditors, but all their loans cannot be of the 

secured class. They need for the unsecured loans the same live, 
down-to-date information that the merchant needs. 


At Sioux City recently a case came to light showing indebtedness 
to local banks in excess of merchandise indebtedness, although the 
latter was liberal. Reports had been cleared several times through 
the Sioux City Credit Exchange Bureau, showing merchandise in- 
debtedness in this case heavy enough to make the creditors take 
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notice and put the account on a cash basis, and when the crash came 
the banks were more surprised than merchandise creditors. 

Now, if the banks had been able to scrutinize the daily lists as 
issued by the bureau, had availed themselves of the valuable informa- 
tion which would have come to them as members, all the creditors, 
including the banks, would have saved a part of their loss. 

There may be departments of the Association which banks can- 
not advantageously make use of, but the credit exchange bureau is 
surely not one of them. Indeed, the development of such bureaus 
would seem on a reciprocal basis, to be the chief reason for the banks’ 
interest in the work of the Association. 


T a recent meeting of the Portland association an interesting 
A experiment was made. There was at each man’s plate a true 

copy of a financial statement signed by a retailer of Oregon, 
and sent to Portland wholesalers, as a basis for credit extension. It 
was not edited for the occasion. ° The question put to debate was 
what, if any basis, does the statement present for credit extension? 
To find the answer, the best credit minds of Portland were applied, 
with the conclusion emphatic that the maker of the statement was 
not entitled to any credit whatever, yet it was known that at least 
six Portland houses had extended credit to this party in sums aggre- 
gating several thousand dollars. 

If statement analysis brings credit grantors to such diverse con- 
clusions as this case illustrates, then it would seem either that we 
are far from having perfect statement forms, or we’need a vast 
amount of education in statement analysis. In either case, the best 
thought of the Association should be applied. 

It is certain, however, that a few moments spent at monthly 
credit men’s meetings, in discussing back and forth the points which 
are expressed or implied in financial statements, would be of immense 
practical advantage, and besides, would cultivate a fine “work to- 
gether” spirit. 


Y a persistent effort, the Association hopes gradually but surely 
B to convince credit grantors that it is good business, as well as 
good morals, to spend money in punishing the man who uses 
the credit system for fraudulent purposes. In the aggregate, the 
activities of the commercial crook result in separating the business 
houses of the cguntry from property whose money value runs into 
large figures; yet it is agreed that one or two vigdrous, well adver- 
ised, successful prosecutions will scare this class of crooks so that 
their operations become practically nil in a community until they 
feel that the excitement has died down. 
This means that business men need be always ready for offensive 
action, and the simplest method of bringing this about is to equip 
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such an organization as the National Association of Credit Men to 
lead the attack on fraud, wherever it shows itself. 

This means a considerable fund, but not a fund requiring much 
from each contributing concern. The investigation and prosecution 
committee should get from every thinking business man support for 
the plans for such fund which it is now carefully maturing. 


Banking and Currency Committee 
The BuLtetin here presents the likeness of H. H. Merrick, of 
Armour & Company, Chicago, chairman of the Banking and Cur- 
rency Committee of the National Association. In this position it will 





be Mr. Merrick’s part to lead in a study and discussion of the opera- 
tions of the federal reserve act, with a view to formulating demands 
for amendments thereto as experience points to the necessity. The 
business men of the country have had a remarkable education in 
banking and currency problems during the years of discussion which 
preceded the enactment of the federal reserve law, and are prepared 
as they never have been before intelligently to grasp banking prob- 
lems and agitate for what they feel will improve the law. There is, 


therefore, a large, important and effective work awaiting Mr. Mer- 
rick’s committee. 970 
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Notes on Association Activities 


The Cincinnati association is one of the latest among the larger 
branches to issue a local bulletin, but it came out November 17th with 
its initial issue and a highly commendable issue it is. The little intro- 
ductory note on “Education by Co-operation” is one of the. best calls to 
service ever issued to the credit grantor. “Watch Cincinnati Grow” if 
such bulletins become the rule. 

West Virginia business men appreciate the importance of co- 
operation and science in credit department work. The best proof of 
this is found in the fact that this state has taken the leadership among 
the states in the number of local associations within its boundaries, 
having six such organizations, one in each of the following cities: 
Wheeling, Parkersburg, Charleston, Huntington, Bluefield-Graham, 
and Clarksburg. 

As a result, it is believed, of the persistent work of the fire marshal 
of Sioux City, and the co-operation extended him by business associa- 
tions, property owners and tenants, there were fewer fires during the 
month of October in that city than during any month for years. The 
Sioux City Association of Credit Men has been a leader in the work of 
reducing the enormous per capita fire loss of that city, and is to be con- 
gratulated with other forces in this happy result. 

As a member of one of the credit exchange bureaus of an asso- 
ciation says, “The greater the membership of a bureau the higher 
will be the percentage of exchanges on inquiries, so that a selfish 
attitude toward the bureau implies an altruistic attitude for a bureau 
member in his desire to receive a great number of exchanges on his 
own inquiries, is naturally desirous of getting as many concerns as 
possible into his bureau in order to increase its efficiency.” The 
credit exchange bureau is an institution well worthy of the loyal 
support of every member of the association, and if used to its fullest, 
it will pay a member high dividends. 

On December 4th the members of the Credit Exchange Bureau, 
of the Kansas City association, held a mass meeting for the purpose 
of developing plans to increase membership in that department. It 
was decided thereat to divide the active workers of the exchange 
into teams, which would spend part of three successive business days 
in visiting and lining up prospects which different delegations would 
have assigned them. Automobiles were planned for to expedite the 
canvass. At the end of the ten-day period another mass meeting is 
contemplated, when results will be brought together for comparison 
and the objections to the bureau work made by different parties 
visited, considered. 

For a recent dinner of the Kansas City association one of the 
members, the Ismert Hincke Milling Company, furnished an 
enormous cake, weighing about 170 pounds, which graced the center 
of the speakers’ table. The cake stood on a base about two feet 
square and was thirty inches high. It contained the whites of 440 
eggs, 80 pounds of “Supreme” flour, 30 pounds of powdered sugar. 
18 pounds of granulated sugar, 2 pounds of baking powder, 8 pounds 
of butter and other ingredients, and required nine hours in the 
baking. It was said to be large enough to serve eleven hundred 
persons. It was decided not to cut the cake at the dinner but to 
send it to the Mercy Hospital. 
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Plans are on foot for a conference on legislation between the 
Wichita and Kansas City Associations: of Credit Men, to take up 
first of all, the bulk sales law for Kansas, and then other credit 
legislation, such as the uniform false statement act. The plan is to 
bring into the conference representative credit men from Emporia, 
Atchison, Topeka and Lawrence, besides representatives of other 
business organizations of the state. The credit men of Kansas feel 
that it is a reflection upon them that theirs is the only state in which 
the business interests have not been able to get together in sufficient 
strength to enact bulk sales legislation. They have promised them- 
selves that this condition shall be changed. 


The Adjustment Bureau of the Portland association has rounded 
out its first year and in that brief period has eclipsed the highest hopes 
of the committee in charge. Starting with one office and three employees 
the bureau now occupies a suite of five rooms and has five times its 
original force of workers who are handling cases earnestly in behalf 
not only of the local membership, but merchants and manufacturers all 
over the country. The bureau had a membership, November 1, 1913, 
of fifty-six, and a year later of a hundred and five. During the year 
two hundred and twenty-five cases were filed and the average per cent 
paid in estates closed by the bureau was 39 4/10 per cent. The claims 
filed with the bureau totalled the sum of $168,310.85, and during the 
year there were paid against these claim $32,734.95. 

To illustrate the value of the credit exchange bureau, the Buffalo 
association tells of a bureau member who asked for a corrected report 
upon a local concern, the bureau report showing that it was slow in 
payments, while agency reports showed the house to be prompt. The 
bureau reviewed its work, calling upon the members who had had 
experience. They not only reported their original comments, but 
called attention to cases where the concern’s checks had been returned 
marked “No Funds,” this having happened off and on for nearly a year, 
all of which proved that instead of correcting the bureau report, 
the agencies clearly would have to bring their reports to date. 
Nothing surely in giving the true status of customers can equal the 
experience of other creditors as shown by their ledgers. Can any 
concern, to whom credit exchange bureau facilities are available, 
afford not to take advantage of them? 

Members of the National Association of Credit Men who have 
had dealings with the Consolidated Adjustment Co .of Chicago; 
Whitney Law Corporation, of New Bedford, Mass.; Mercantile Re- 
porting Co., Newark, N. J.; National Collection Agency, of Wash- 
ington, D. C.; National Credit Exchange, Baltimore, Md.; Pinkerton 
& Company’s U. S. Detective Agency; International Adjustment Co., 
Kansas City, Mo.; Credit Guide and Guarantee Co., are requested to 
report the results ‘of the same t othe National office. 

On the evening of Dedember 8th, the Kansas City association 
held at the Coates House, a business system show, with exhibits 
furnished by all the larger appliance houses of the city, and talks 
made by the exhibitors. Among the prominent credit grantors who 
took part and made addresses were: F. P. Spraul, of John Deere 
Plow Company, whose subject was, “A Model Credit Department” ; 
C. L. Davies, of Ridenour Baker Grocery Company, on “Statements 
and Profits”; E. F. Philbrook, Jr., of the Bradstreet Company, on 
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“Analysis of Financial Statements,” and F. A. Wright, Jr., of Wright, 
Mendenhall & Wright, on “The Relation of Accountancy to Credits.” 
For the exhibit, forms of every description had been gathered in from 
the members, as also forms used by the bureaus of the association 
and those issued by the National office. The exhibit was well 
attended and was received with much interest. 


Secretary Orear, of the Kansas City association, reports that his 
organization is well on its way toward the goal for one hundred new 
members by January Ist; that there are nine teams in the field work- 
ing like trojans, which since they started have added forty new 
members to the roll. The captains of the teams are: Jas: McQueeney, 
Loose Wiles Biscuit Company; Geo. D. Kenyon, Norwich Pharmacal 
Company ; J. S. Stewart, Devoe and Raynolds Company; H. S. Jones, 
Kansas City Bag Mfg. Company; Frank Ennis, Ennis Hanley Black- 
burn Coffee Company; L. Jorgenson, Franklin Ice Cream Company; 
W. A. Weston, Alfred Weston Company; Glenn K. Parker, Geo. M. 
Kellogg; J. F. Davis, Martin Mfg. Company; Geo. Heinrici, Emerson- 
Brantingham Implement Company; G. A. Wald, S. W. News Com- 
pany. In order to handle lists of applicants for membership 
promptly, as also to complete the organization of the proposed Adjust- 
ment Bureau, the board of directors of the Kansas City association 
is holding weekly meetings, and finds plenty of material to handle 
each week. 


It is with just pride that Secretary Buck of the Baltimore associa- 
tion, compared his organization as he found it when first undertaking 
secretarial service, March, 1905, and the association as it was at its eigh- 
teenth annual meeting, held in November. At the earlier date the mem- 
bership was 140, now 504; there was no information bureau, now one 
with 196 members with inquiries made in 1914 to the number of 69,786 
and total number of references given of 348,930, 12,000 cards having 
been revised in the last six months; at the earlier date no adjustment 
bureau, now one which has the record of having-collected thousands of 
dollars for the members without any expense to them; then, no prosecu- 
tion fund, now a committee backed up by a fund of $12,000, and a 
record of prosecutions worthy of any association; then, a weak financial 
condition, now, according to the treasurer’s report, an association amply 
provided with funds for the carrying on of its work. Secretary Buck, 
upon the record of these achievements, has the right to demand of the 
members of the Baltimore association, out of loyalty to their city as 
a great market, the giving of their utmost support to this splendid organ- 
ization. 

Nothing could be more commendable or fruitful of good results 
in conserving assets than the action of the credit grantors of the 
Pacific northwest in coming to an agreement that before accepting 
offers of settlement by an insolvent debtor there shall be an investi- 
gation by or on behalf of creditors. A minute passed by the Seattle 
association in open meeting has, with only necessary modifications, 
been adopted by the Portland association in general meeting. It 
shouuld represent the sentiment of the credit grantors in every 


section of the country and become the rule everywhere. It reads 
as follows: 


“Realizing the evil and loss to credit grantors growing out 
of accepting composition settlements before being in possession 
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of all the facts pertaining to an insolvent debtor, we, the members 
of the Association of Credit Men, hereby resolve that we will 
accept no composition offer until the same has been approved 
by the adjustment bureau, or other representative of the credi- 
tors, and a careful investigation made of the assets and liabilities 
by such representative.” 


Briefs 


The Youngstown association reports the failure of a local grocer 
whose stock of groceries was $125, and investment in an automobile 
$250. At least it is safe that the grocer had a pretty poor idea of 
proportion. 

The comparative readiness of the Department of Justice to under- 
take the examination of cases of bankruptcy, in which irregularities are 
suspected, is highly encouraging. Examiners from this department are 
in a position, with economy and dispatch, to investigate into cases under 
the bankruptcy law, and the greater the activity, intelligently directed, 


the sooner are we likely to put the bankruptcy act above distrust and 
all reasonable complaint. 


William Ingle, federal reserve agent of the Richmond district, writ- 
ing on “Visions Not to Be Realized,” in which he refers to the new 
banking system, points out what we all now know, that the transition 
from the old banking system to the new, will neither result in disaster 
nor in making a heaven of this earth. He says as far as the public is 
immediately concerned, and in somewhat lesser degree, the banks, the 
transition from the old to the new will hardly be felt at the time of 
happening, but as the reserve banks get into complete operation, the 
beneficent provisions of the act should give new life to business, hereto- 
fore always conducted with that waste, both in reserves and nervous 
energy, for which the national banking act has been responsible. 


It is a long time since the National office has received a letter 
from Vice-president George R. Barclay of the Simmons Hardware 
Company, one of the leaders in the Association’s work in its earliest 
days. Mr. Barclay was taken ill at the time of the Rochester con- 
vention and it was not until the middle of November that he was 
able again to return to his desk, not completely recovered but, as 
all his friends will rejoice to hear, rapidly and steadily improving. 
The Association still has work to perform that none can do quite so 
much justice to as Mr. Barclay, and every member will join in con- 
gratulations to Mr. Barclay upon his recovery and express the sincere 
hope that he may live long and continue to perform that loyal service 
for the Association which has characterized him for the last eighteen 
years. 


It was'a pat answer which a retailer from Michigan sent to the 
National office in response to the Association’s card which aims to 
bring out the relationship between promptness in correspondence and 
the building of credit and sound business. He returns the card with 
this statement: 

“Did you ever stop to think what it means when you placed 
your order with the man 3, 4, 5 and 6 months ahead, and shiping 
period arrives, no shoes, no word when you may expect them. 
Manufacturer should be the Parent of the Retailer. Like father like 
child. National Assn. of Retail (Not Incorporated).” 


974 








VF ee eee OD 








Certainly the creditor must set an example nowadays of good 
business if he expects the retailer to practice sound ethics. The 
greatest educational force today, as it always has been, is the in- 
fluence of an individual or body of individuals associated in business 
who are conducting their affairs on a high ethical plane. 

Members of the Association should bear in mind that the Sabath 
bill to prohibit the transmission through the mails of false state- 
ments in writing for the procuring of credit thereon, being H. R. 
14,328, which was still in the Committee on the Post Office and Post 
Roads at the time of the adjournment of the Congress in October, 
is carried over for disposition into the session which assembled 
December 7th. It is important that the financial statement as a basis 
of credit be strengthened in every possible manner, and this is the 
peculiar charge of the credit men of the nation. Such action will not 
be taken unless pressure is brought to bear by them, and it is there- 
fore urged that every member of the Association use extraordinary 
effort to get his representative in Congress alert, to the end that the 
above named committee report this measure to the House of Repre- 
sentatives favorably. Pressure should especially be brought to bear 
by the respective representatives upon John A. Moon, of Tennessee, 
chairman of the committee, and Alfred G. Allen, of Ohio, sub-chair- 
man. Members of the Association who wish to post themselves 
again should send to the National office for a draft of the proposed 
law, together with a brief thereon. 

On November Ist the system of special calendars for handling 
cases involving commercial litigation became effective in New York City. 
The system has been provided by the justices of the city court as a means 
of eliminating, as far as possible, the excessive delays which have been 
impeding the prosecution of such litigations. It is believed that the 
new system will make the city court a very important adjunct to the 
commercial interests of New York. An action brought upon commer- 
cial paper, or for goods sold and delivered, or for rent, may be placed 
upon the special calendar of this court automatically by the filing of a 
notice of preference, and such case is expected to be reached within three 
weeks. Previously those who brought such cases have had to wait many 
months before the calendar was reached. Committees of the bar asso- 
ciations are also co-operating in a radical reform in the conduct of exam- 
inations in supplementary proceedings, which it is believed is of equal 
importance to the business community as the creation of the commercial 
calendar. The plan is to give greater dignity and effectiveness to the 
proceedings for the discovery of assets of judgment debtors and to make 
these proceedings efficacious in enforcing rights of judgment creditors 
against debtors trying to conceal or misrepresent assets. 


Members receiving communications involving the following 
names are asked to get in touch at once with the national office, 
forwarding original letters and envelopes: J. Jacobs & Son, Calumet, 
Mich.; Peter Naseff, Coatesville, Pa.; Elias Hashem, 835 Coates 
Street, Coatesville, Pa.; T. Hashem, Coatesville, Pa.; E. George, 
1138 So. 10th Street, Philadelphia, Pa., or 117 Federal Street, Phila- 
delphia, Pa.; S. Joseph, 113 Sixth Street, Calumet, Mich.; A. N. Peter, 
Calumet, Mich.; King Razor Co., 34 N. Ninth Street, Indiana, Pa.; 
G. Blanos & Co., Coatesville, Pa.; J. Jacobs, 759 So. Third Street, 
Steelton, Pa.; Elias Abraham, 1248 So. 10th Street, Philadelphia, Pa. 
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Note These Address Items 
Salt Lake City 

The attention of the members of the National Association of 
Credit Men is called to the Utah Credit Adjustment Association, 
recently formed at Salt Lake City, under the management of one 
H. S. Daynes, manager and receiver. Lest there be confusion it 
should be noted that the new organization has no relationship what- 
ever with the Utah Association of Credit Men or with the various 
bureaus or departments of that Association. In communicating with 
the Credit Men’s Association pains should be taken to give the full 
address, namely, post office box 886 or 1411 Walker Bank Blidg., 
Walter Wright, manager. 


Memphis 

In order to avoid confusion members in addressing the credit 
exchange or adjustment bureaus of the Memphis association should 
give the full address as follows: 

Oscar H. Cleveland, Credit Adjustment or Credit Exchange 
Bureau (as the case may be), Business Men’s Club Building, 
Memphis, Tenn. 

St. Louis 

The officers of the St. Louis Association of Credit Men have fre- 
quently had incoming mail matter considerably delayed because of 
the absence of the proper address. The association in all its depart- 
ments should invariably be addressed at No. 315 Security Building, 
St. Louis, otherwise there is danger of the mail being confused with 
that of several institutions, such as, for instance, the St. Louis 
Collection & Adjustment Bureau, the St. Louis Credit Exchange, the 
St. Louis Credit Merchants’ Association, and St. Louis Retail Credit Men’s 
Association. This difficulty will be entirely overcome if the rule of 
addressing at No. 315 Security Building is followed. 


WALTER P. MILLER 


MAKER OF 


Paper Boxes 
448-50-52 York Ave. 


Between Fourth and Fifth 
Below Noble 





PHILADELPHIA, PA. 
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The Uniform False Statement Act Put to Noteworthy 
Test 


Except for the fact that the newspapers are giving first place these 
days to the greatest war in history, the tragedy enacted in a court room 
in a small northern New York township, when Henry Siegel of the 
great Siegel Syndicate was tried and his sins against creditors and poor 
confiding depositors in his so-called banks were exposed, would have 
had universal attention. 

Disastrous as was the wreck which Siegel brought on himself, his 


associates and dependents, his punishment seems light, but it is to be- 


noted that there would in this particular trial have been no verdict of 
cuilty at all, had it not been for the uniform false statement act passed 
by the New York legislature of 1912, through the efforts of the Ameri- 
can Bankers’ ‘Association, in conjunction with the National Association 
of Credit Men. 

It is easy to deduce from the charge of the court that the state 
had not proved that a larceny had been committed by Siegel, and 
it was because of the difficulty of proving larceny in connection with a 
false statement that the uniform false statement act was framed. Pre- 
vious to the enactment of this law, the giving of a false statement must 
be proved, undergo the same process of proof as in the case of a larceny 
in order to secure conviction, which meant that it was necessary to prove 
the intent to deprive or defraud a true owner of his property, or to 
appropriate the same to the use of the taker or of any other person by 
color or aid of fraudulent or false representation or pretense. In order 
to establish proof it was necessary to show the intention to defraud or 
deprive the true owner of property ; again, that the property was obtained 
and again, that there were fraudulent and false representations or pre- 
tenses. Further, it was required to prove that the person who was de- 
frauded relied upon the representations or pretenses, the statement, and 
the delivery of property to the offender charged with the crime. 

Case after case points to the difficulty of establishing so complete 
a chain of evidence in connection with false statements and the uniform 
act was drafted to meet just such situations as same up in the Siegel 
case. It is easily seen, upon a reading of the case, how difficult it was 
found to be to prove that at the time of the making of the false state- 
ment for the purpose of securing credit, Siegel or his associates intended 
deliberately to steal the property secured by the false statement. It 
would be difficult indeed to prove that he did not intend to repay for 
his borrowings or pay for goods gotten on the strength of the state- 
ments, and that the statement was not given simply for the purpose of 
building up his credit. 

In his charge to the jury, Judge Clark brings out clearly the dif- 
ference between larceny and the misdemeanor which is committed under 
the Association’s false statement act, as follows: 


“Now, I desire to call your attention particularly to the difference 
between these two charges. In order to make out a crime of larceny 
the people must prove four separate and distinct propositions. First, it 
must be proved beyond a reasonable doubt that the defendant made false 
statements and representations, and that he knew these to be false; 
second, it must be proved beyond any reasonable doubt that the bank 
relied on these statements; third, that, relying on these statements, the 
bank parted with its property, and, fourth, it must be proved beyond 
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any reasonable doubt that these false statements were made with a 
crimina] intent on the part of the defendant at that time to defraud the 
bank of its money.” 

It then was made clear by Justice Clarke that a misdemeanor was 
committed when a defendant had made a false statement, depending 
that the statement should be relied upon and not primarily to obtain 
money. He drew two illustrations. It was larceny, the courst said, when 
a farmer made a false statement to a bank, obtained money, and then 
fled from the country. It was a misdemeanor when another farmer 
made a false statement to obtain a loan, depending on the sale of his 
‘potato crop, which unfortunately turned out badly, to repay it. 

To the jury’s question: “We would like to know if a misdemeanor is 
committed when a statement that you know to be incorrect is handed to 
the bank, or if money has to be checked out, and if it has to be proved 
that money so checked out is part of that borrowed, and not some that 
you might have on deposit?” He replied: “A misdemeanor is com- 
mitted if it is established beyond a reasonable doubt that a man makes 
a false statement in writing as to his corporation’s means or ability to 
pay, knowing such statement to be false. If such a statement is made 
with the intent that it shall be relied upon, and is made for the purpose 
of obtaining money or credit, and he procures such money on the faith 
of such statement, the precise fund from which the money comes is not 
important.” 

It is clear from the findings of the jury that they did not believe that 
Siegel had deliberately intended to steal money from the bank to which he 
had given a statement, upon the strength of which a loan was made. 
They were satisfied that the statement Siegel gave was false, that it was 
made for the purpose of obtaining credit, but they could not find evidence 
to bring the case within the larceny statute, and if there were to be 
conviction, it could be only under the false statement law of 1912. 

The Siegel conviction is the first under this statute in New York. 
This case alone justifies the Association in insisting upon the passage of 
the uniform act throughout all the states. 


A Decision Completely Changing the Conditional Sales 
Situation in Washington 


A decision of the highest court of the state of Washington (in 
case of Malmo vs. Washington Rendering & Fertilizing Co.) is to 
the effect that a conditional sales contract is good as against general 
creditors, whether filed or not, though the law clearly calls for filing. 
Previous to this decision, unless a conditional sales contract was 
filed, it was not effective against creditors, a claim of 2 conditional 
sales creditor in such case only participating ratably with general 
creditors in the distribution of an insolvent estate. 

This decision will force creditors to ascertain by other means 
than through files of the proper officials, whether or not certain 
goods in the possession of a buyer or debtor are held by him uncon- 
ditionally or under a conditional sales contract. Members desiring 
it will be furnished an opinion upon the situation rendered by. the 
Association counsel. 
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“The Offense Serious Because All Over the World 
Business is Carried On by Credit” 
“The offense is very serious. All over the world business is 
carried on by credit. Congress has seen fit to try to stop the obtain- 
ing of false credit and has provided by statute a means by which 
crime is to be stopped and punished whenever it is committed. It is 
not a particular case which the court is called upon to punish so 
much as it is the court’s duty with respect to the future. The ex- 
ample is the thing so that others may be deterred from offending 
similarly. It is an exceedingly difficult matter for the court to know 
just what is right to do. The offense was one of deliberation—it 
must have been deliberate falsifying—and that must be borne in 
mind because it is an act which reflects on one’s moral state of mind. 
It must have involved moral turpitude. It may be said that the busi- 
ness failing, you could not withstand the temptation. That must be 
borne in mind. But others have equally powerful temptation. The 
bank cashier thinks he will take the money, use it and pay it back. 
He, for example, is punished severely. People sometimes do wrong 
for the sake of their families—in order to make life easier for those 
dependent upon them—but they are just as guilty. 

“It was a dliberate and great wrong. You did not profit your- 
self, yet the cases are many in which the profit to the one who 
commits the offense is not immediate or pecuniary. I have given this 
a great deal of consideration on a personal ground. I feel drawn 
away from the duty that I have to perform as a court. I would like 
to say: ‘Go, and don’t do it any more.’ I can’t do that—I am not in 
a position to do that. The President may do that when the time 
comes. You have had a fair trial and able counsel to conduct your 
defense. I don’t feel that I can do justice unless you are given a 
penitentiary sentence. I will make it as small as I.can. I cannot 
impose a fine, because your family would have to pay. I do not wish 
to do that. I will sentence you to two years without any fine. Two 
years in the penitentiary at Moundsville—that will be the order.” 

With these words Justice Hollister sentenced Morris L. Bett- 
man, president of the Bettman-Johnson Company, of Cincinnati, 
bankrupts, to two years in the federal prison for misuse of the mails 
in the furtherance of a scheme to defraud in connection with the 
sending of false statements of the financial condition of his concern 
to a large New York commercial paper house and a local bank. The 
case created a sensation and has had a profound effect upon the busi- 
ness men of southern Ohio because of the prominence of the de- 
fendant and the universal respect in which his family has for many 
years been held. 

The attorney for the defendant ably argued in behalf of his 
client that until lately the court, attorneys and business men had no 
thought that the sending of a false financial statement through the 
mails would constitute an offense under the federal laws, that there 
is now pending in’Congress a bill, supported by the National Asso- 
ciation of Credit Men, introduced in order to create a statute which 
would cover the sending through the maiis of false statements, indi- 
cating that it was generally unknown that Section 215 of the federal 
code could be construed to cover such a state of facts. The attorney 
further argued that the books of Bettman-Johnson Company had not 
been posted for many months prior to the sending of the statement, 
a fact which he believed should have weight with the court. His 
appeal, however, was of little avail, the judge uttering the words of 
condemnation given. 979 
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let apathy and supinity rule 
when you have been victim- 
ized by a commercial crook. 
Remember he has made a 
raid, not alone on you, but the 
great business organization of 
which you are but a part. 
Arouse yourself; do all in your 
power, cost it little or much, 
to rid the commercial com- 
monwealth of those who 
would assault that relation- 
ship of faith and confidence 
one in the other which is the 
basis of solid business growth. 
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“Couldn’t do without it. It is 
a necessity of our office.” 


This is the message sent by a member who 
has subscribed right along for the*Credit 
Man’s Diary, as he placed his order for the 
Diary of 1915. 


This work is unquestionably the most 
directly serviceable volume the credit 
grantor can secure. The concern which does 
business in a closely circumscribed area 
needs it, but to the concern doing an inter- 
state business the Diary is an essential. 


Business is largely made up of learning the 
hazards and knowing how to avoid them. 
The Credit Man’s Diary treats of a certain 
class of business hazards, and if it does not 
go so far in some cases as to point to the 
method of avoiding them, the Diary user 
needs but supplement information there 
contained with the legal opinions, such as 
membership entitles him to secure from the 
Association just for the asking.. 


The Diary this year has had an unprece- 
dented sale. The edition is limited. Order 
at once to insure having it filled. We had 
to disappoint late enquirers last year and 
the year before. Price, Two Dollars. 


NATIONAL ASSOCIATION OF CREDIT MEN 
41 Park Row, New York, N. Y. 






















































































The Cleveland Association’s President 

Frank H. Randel has been made president of the Cleveland 
Association ‘of Credit Men. In making him their president the 
Cleveland organization has at its head a man who knows the work 
of the National Association from the ground up, a man who not 
only has attended practically every convention in the last seven years, 
but has helped in giving a go and interest to these annual meets 
which all his fellows recognize Randel can do as few others can. 


RANK H. RANDEL 


F 
President, Cleveland Association of Credit Men 


Naturally in an organization with so many comparatively dis- 
tinct departments of special activity a member gravitates toward 
one or two departments, not necessarily neglecting the others, but 
specializing in those which appeal to him most. The departments 
which have claimed Mr. Randel’s special efforts have been those 
falling to the committees on adjustments and credit exchange bureaus. 
To the adjustment bureau he has given of his best time and thought 
with a view particularly to getting close and more systematic super- 
vision over the internal management of bureaus as well as their 
service in handling insolvent estates. 
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It is no reflection upon other Cleveland administrations to say 
that Mr. Randel’s hosts of friends throughout the National Asso- 
ciation are anticipating an especially brilliant year in the annals of 
the Cleveland body. 


An Inventory Showing Two Progressive Years 

The membership committee of the Kansas City association, in 
setting its mark for one hundred new members by January first, has 
this platform. “The interests of the Kansas City association are 
yours; each new member increases its strength and efficiency; each 
new member is an investment that will return big dividends; the 
capital required, only a few minutes of your time. Get busy and 
enroll.” 

The Kansas City association takes an inventory setting forth 
two years of progress. What organization can excel this record? 

1. Incorporated the association. 

2. Drafted Constitution and By-Laws for, and established a 
bureau for the interchange of credit and ledger information with © 
about 125 members. 

3. Doubled our membership in the Association. 

4. Increased the attendance at our evening meetings about 100 
per cent. 

5. Made the noon day luncheon a permanent feature and 
increased attendance about '100 per cent. 

6. In conjunction with St. Joseph and St. Louis put the Bulk Sales 
Law on the statute books of Missouri, no small achievement in itself. 

Put Kansas City in front rank with the big associations of 
the country, and obtained representation on most of the principal 
committees of the National Association. 

8. Bought up majority of the stock and obtained control of the 
adjustment bureau. 

9. Established a course in credits in the Y. M. C. A. 

10. Maintained a close check on collection agencies of unsavory 
reputation and questionable practices. 

11. Obtained the payment or refund of numerous claims on 
which proceeds had been withheld. 

12. Procured many notable speakers for both noon day and 
evening meetings. 

13. Issued regular monthly bulletins relating to association 
work, 

14. Revised the Constitution and By-Laws. 

15. Increased the Board of Directors.from seven to fifteen 
members. 

16. Introduced the ladies’ night feature. 

17. Opened association offices in the New England Building. 

18. Obtained the investigation and prosecution of fraudulent 
debtors. 

19. Extended the educational work of the National Associa 
by placing im the hands of members, and merchants who are not 
members, hundreds of booklets and pamphlets, relating to credit ind 
financial topics. 

20. Built up an association spirit that can accomplish anything 
it undertakes. 

All this on a revenue of only $3.50 per member from the dues of 
$15 after deducting the cost of eight dinners, $8, and per capita 
dues of $3.50 to the National Association. 
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If you believe the discount evil imposes an 
unnecessary and avoidable burden on business, 
will you help in arousing a public conscience 
which will demand its elimination by distributing 


the card presented here? 


> 


The card is offered at cost price: $2.50 per 


thousand, or, in lots of five hundred, $1.50 car- 
riage collect. Size 514x3% to fit ordinary business 


envelope. 


NATIONAL ASSOCIATION OF CREDIT MEN 


41 PARK ROW, NEW YORK, N. Y. 
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Prominent Southern Editor Sees War as Blessing in 
Disguise 

By Crark Howe tt, Editor of The Atlanta Constitution. 

As serious as was the menace involved in the practical suspension 
of trans-Atlantic shipment of cotton incident to the outbreak of hostilities 
in Europe, it is apparent now that the worst is over, and the best part 
of it is that the threat of a cataclysm is becoming a rainbow of promise 
to the states of the cotton belt. Nobody hopes or expects an immediate 
adjustment of conditions to the permanently changed basis fixed by the 
war. But the belief is universal that as a result of the temporary shock 
which has been given the cotton states they will learn a lesson which 
could have been taught them in no other way. 

As hard as it was, the lesson taught by.the war between the stated, 
half a century ago, brought to the South a realization of its resources 
and its possibilities never understood before and which, when grasped 
through adversity, started this section upon an era of unprecedented 
industrial development. 


SAME Process REPEATED. 


We are going through the same process again, except on a modified 
scale, and under vastly more advantageous conditions. Then, the South 
emerged from that terrible conflict with not only its resources devastated, 
its fields barren, its warehouses empty and its homes in ruins, but, 
worse than all, confronted with a condition which required a readjust- 
ment of the entire social order. Neither disheartened nor discouraged, 
its people applied themselves fo the task before them with such energy, 
perseverance and enthusiasm as is not recorded under any other similar 
condition in history. 

To-day the situation is so vastly different as really to leave but 
little justification even for the comparison excepting to show the absurd- 
ity of a people who had suffered as they have even treating as a more 
than a temporary disturbance a condition which, while upsetting plans 
and even taking the profits of a year will in the long run, redound not 
only to the benefit of every state in the cotton belt, but of the whole 
country. 

This year’s cotton crop is approximately fifteen million bales. Had 
it been sold on the basis of actual quotations at the beginning of the 
European war it would have brought in the neighborhood of a billion 
dollars. In the twinkling of an eye, its value was cut in half and even 
at that there remains a value of a half billion dollars, in addition to 
which the makers of that crop are enjoying the fruit of several years of 
teeming prosperity. There is not a state in the south whose farmers 
three months ago were not in a better condition than they have been at 
any time since the Civil War. For the past ten years they have been 
canceling mortgages, filling warehouses, expanding their opportunities, 
and making unprecedented progress in adjusting themselves to the new 
order. 

Livinc aT Home. 


Shipments of foodstuffs into Georgia from other states have phe- 
nomenally decreased, and there are today in this state many counties 
which not only do not buy a pound of meat and hay from outside, but 
which are actually supplying the market abroad. 

The impulse of the present situation is to bring home the lesson of 
crop diversification to every county in the cotton belt as it could have 
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been taught in no other way. When that lesson is learned the South 
will become the richest section of the Union, even with all the rest of 
the world at war. In the meantime it is farcical to say that a section 
with one crop on hand worth half a billion dollars, even at present prices, 
and with the accumulated strength, energy and resources of several 
seasons of unprecedented prosperity, is in a condition that calls for 
either sympathy or any other assistance than that which the people of 
one section in a temporary pinch have a right to expect from another 
section more fortunate this time, but liable to suffer at any time from 
some change in condition which may benefit the cotton growers, while 
levying tribute from the grain and wheat fields of the West. 

If. I know anything about the South, its people and its conditions, 
I will stake the reputation of a lifetime spent among these people that 
next year’s cotton crop will show a tremendous reduction and that the 
energy, the effort and the money which ordinarily go into the making 
of a normal crop will be expended as never before in the development 
of the diversification propaganda, as the result of which the cotton 
states will not only live at-home next year but will become an important 
factor in supplying for man and beast the foodstuffs for which the world 
is now clamoring. I predict that, regardless of the war in Europe, busi- 
ness conditions in the south will be far better next year than they have 
been this year, taken as a whole, and my confidence and faith in the 
strength of our position and the determination of our people is such 
that I believe we will enter, with the new year, a period of develop- 
ment and prosperity unprecedented in the history of this section. 

Tue Kicker Passes. 

We have had enough of the kicker and the calamity howler! We 
have been pictured, far more than was justified by conditions, as a 
curbstone Belisarius begging for alms. Much that has been said along 
that line, though with the best of motives, was inexcusable and has 
wrought almost as much harm as the European war itself. But the 
era of reason is returning, daylight is with us again, the ports are open 
once more to the conveyance of our cotton across the oceans, foreign 
trade exchange is re-established, and the outlook is far better than any- 
body dreamed a month ago could possibly be. Now, if the kicker and 
the calamity howler will take a rear seat only for a short while the pro- 
cession will move and we will enter the new year on a quickstep march 
and to the tune of the promise of an era of such prosperity as we have 
never enjoyed. In the meantime we want the help, the encouragement 
and the business of our friends in the North and West—they can help 
us start the ball rolling. But we ask it only on a business basis and we 
feel that we have the right to ask. 


Hotel Arrangements for the Salt Lake City Covention 


The chairman of the Hotel Committee of the next convention 
of the National Association, to be held at Salt Lake City, June 15th, 
16th, 17th and 18th, 1915, is Joseph Johnson, of Morrison, Merrill & 
Co. It has been decided to make the committee absolutely re- 
sponsible for booking delegates and visitors at Salt Lake City hotels 
during convention week and officers of the local associations and 
individual members should, as soon as possible, indicate to Mr. 
Johnson what reservations they will require. 
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A Boldly Executed Fraud 


A member of the Association in Salt Lake City received lately 
a cashier’s check for the sum of $35, drawn by the Producers’ Ex- 
change Bank of Ringling, Oklahoma, presumably against its account 
in the Corn Exchange Bank of Kansas City, Mo., by one A. M. 
Henderson, cashier, to the order of C. A. Hyde. The check, until 
closely examined, appears to have every evidence of genuineness and 
was accepted by the Salt Lake member in payment of goods in the 





sum of $20, and for an advance of $15 in cash. It was put through 
the bank in the ordinary course and returned with the statement 
that there was no such bank as the Producers’ Exchange Bank at 
Ringling, nor Corn Exchange Bank at Kansas City. The check 
bears the imprint of the lithographers as the Continental Check Book 
Company, formerly located at 11 Cooper Square East, New York 
City. Again and again the attention of the National office is called 
to cases of the purchase of goods and the presentation of check in 
excess of the amount of purchase, with the request that the difference 
between the check rendered in payment and the amount of the 
purchase be. delivered in cash. So frequently has loss been sustained 
by the acceptance of such checks that members are advised to satisfy 
themselves through careful investigation as to the good faith of the 
possessor of the check. 


Members of the Association receiving communications from 
Philip Kaleel, of Goldsboro, N. C., are requested to forward same to 
the National office. Said now to be operating in same place under 
name of A. Philip. 
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Points the Credit Man Wants to Know 


A release of a contract obligation by means of a substituted 
agreement occurs frequently in commercial transactions and some- 
times without the realization on the part of the creditor of the full 
significance of the transaction. 

A case in point was submitted recently to the legal bureau where- 
in the facts were somewhat as follows: 

A. & Company sold a bill of goods to B. & Company, billing them 
for the purchase price of $169. About the time that the account 
became due B. & Company sold out its entire business to C. & Com- 

any and notified A. & Company that this had been done and that 

& Company would take care of the $169 account. This message 
was confirmed by C. & Company who requested A. & Company to 
render a statement. A. & Company complied with the réquest and 
completed thereby a three cornered contract known in law as a 
novation. 

When we analyze the situation we find that B. & Company have 
offered A. & Company a new debtor, viz., C. & Company in con- 
sideration of A.’s releasing B. from B.’s indebtedness to A. C. & 
Company have agreed to pay A. & Company upon consideration of 
A.’s releasing B. A. & Company have given their assent to the 
proposition by sending C. a statement and adopting C. as the debtor. 
The final effect is that A.’s recourse now is only against C. and upon 
C.’s failing to pay the account at maturity A. cannot thereafter sue 
B., the original debtor. 

This is a matter that should be well understood by credit men, 
for the assent of A. is the crux of the situation, and such assent 
may be inferred from so slight a circumstance as the forwarding of 
a statement. 


A member of the Association, at the bottom of his bill heads, carries 
the following notice in red ink: 

“Our responsibility ceases after receipt for goods shipped in good 
order is signed by the transportation company.” 

The member’s contracts carry the following: 

“Prices quoted are for freight shipments f. 0. b. customer’s factory 
town.” 

The question is asked, are the two stipulations inconsistent? 

The legal bureau of the Association is of the opinion that there is 
no inconsistency here, and that the f. o. b. clause is merely equivalent to 
an agreement that freight is allowed to the customer’s town. The courts, 
however, have looked at the matter from various angles, for example, 
in Nebraska it has been held (41 Neb. 153) that the seller’s responsibility 
continues to the point of transportation where the goods are to be de- 
livered there f. 0. b., but this seems to be contrary to the general weight 
of authority, for the United States Supreme Court (207 U. S. 229) held 
a sale complete on shipment with the consequent end of liability on shipper, 
though the goods were shipped f. o. b. Manila. 

n the latter case, other terms indicated an intention to transfer the 
title of the property from the shipper to the consignee at the point of 
delivery to the carrier, and this would seem to be parallel to the case 
presented. 
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A member in the show case business leased a show case and store 
fixtures to a Philadelphia party under a written lease for a specified term 
and rental. The lessee agrees that the fixtures shall be placed in his store 
and not be removed or sublet without the consent of the lessor, and agrees 
to deliver up the fixtures to the lessee in good order at the expiration 
of the lease. There is also a provision that the lessee may purchase the 
fixtures at the end of the term if he has paid the rental, upon the final 
payment of $1.00. There are other provisions including a power of 
attorney to any attorney to appear and confess judgment in any 
action and authority to the clerk of the ccurt to enter the action on 
consent of judgment and issue the necessary writs to attach the 
fixtures by process of law and the agreement is binding on the heirs 
and assigns of the parties. 

The lessee has parted with the show case and fixtures. What is 
the lessor’s remedy? 

The situation in Pennsylvania is different from that of most other 
states, in that there is no provision for giving notice to all the world of 
ownership of personal property the possession of which is given to a 
third party while title is retained. Therefore, leases are in common use 
in Pennsylvania somewhat of the character described above, and upon 
the failure of the lessee to carry out his agreement the lessor can 
resort to a common law action for damages against the lessee, and has 
also a right of action against the third party, which ought to be the 
most likely to result satisfactorily. 

An early and leading case is that of McMabon v. Sevan (12 pa., 
429), to the effect that the purchaser of personal property acquires no 
other title than the seller had, and that where the chattel had been 
loaned to one who used it as his own and sold it, the lender does not 
lose his right of property and can claim it by appropriate legal action 
from the third party. It would seem, therefore, that our member by 
taking action through an attorney in Pennsylvania against the present 
holder of the fixtures could force the latter to give them up or continue 
the payment. 


The city of Maysville, Ky., has passed a license ordinance requiring, 
among other things, that “Every person, firm or corporation solicit- 
ing sales or orders for sales for foreign merchants or manufacturers 
from individuals (not manufacturers), of all kinds of merchandise,” etc., 
shall pay a special license tax of fifty dollars per year. 

A member inquires whether this tax would apply to traveling 
salesmen representing jobbing houses located without the state. 

The Supreme Court of the United States has held in the case of 

Singer Sewing Machine Co. vs. Brickell (233 U. S., 304) that where a 
local law might be given either a constitutional or unconstitutional inter- 
pretation, it is to be presumed that such law should apply in so far as 
it was constitutional. The tax ordinance would therefore probably be 
legal as to intra-state, but illegal as to interstate commerce. 
It is clear under the decisions of the United States Supreme Court (Rob- 
bins v. Shelby County Taxing District, 120 U. S., 489; Crenshaw v. 
Arkansas, 227 U. S., 390; and Stewart v. Michigan, decided in the 1913 
October Term of the U. S. Supreme Court) that the negotiation of the 
sales of goods which are in another state for the purpose of introducing 
them into the state in which negotiations are being made, is interstate 
commerce, and it is beyond the power of the state to impose a license 
tax on the privilege of conducting such business. 
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If the member so conducts business that he has no office within, 
nor capital invested in the state of Kentucky, but merely is represented 
by traveling salesmen who take orders which are transmitted to the home 
office without the state and the goods are shipped from there to a rep- 
resentative in the state for delivery only, the member would be engaged 
in interstate commerce, and no license tax could be imposed upon such 
commerce. If on the other hand, he has an office and is actually engageu 
in the business of selling within the city of Maysville, such license tax 
would be enforceable. 


An Ohio member sold a bill of goods to K. & Co. in Indiana. The 
bill was not paid and K. & Co. sold out to C. & Co. without complying 
with the bulk law. Our member sold C. & Co. a bill of goods and later 
it sold out to Z. & Co., who undertook the obligations of C. & Co., but 
refuses the obligation of K. & Co. 

It would seem that our member was not in a position to invoke the 
bulk law to force Z. & Co. to pay the debt of K. & Co. In other words, 
No. 2 could possibly have been made liable for the debts of No. 1, but 
only through a legal proceeding. Therefore, when No. 2 sold out to No. 
3, No. 3 could not be required to pay No. 1’s obligation, as it had not 
become a fixed liability of No. 2. 


A Missouri corporation inquires whether under the following cir- 
cumstances it would be considered as doing business in another state: 
The member is engaged in selling aerial wire tramways. For the pur- 
pose of installing the same a superintendent is furnished under the terms 
of the contract, but the purchaser is charged for such services. The 
superintendent is not engaged to hire the workmen or to order any 
material, but simply to see that the workmen carry out the plans and 
specifications. The labor is furnished by the purchaser. 

The member asks a question which has not yet been decided by the 
Supreme Court of the United States. In the most recent authority, 
Browning vs. Waycross (233 U. S., 16), Chief Justice White stated that 
“it was not within the power of the parties by the terms of their con- 
tract to convert what was exclusively a local business, subject to state 
control, into an interstate commerce business protected by the commerce 
clause.” The courts therefore in deciding this question will look into the 
_facts rather than the words used in the contract of sale. 

In this case the party provided in his contract for the sale of light- 
ning rods that he would install the same at his expense. The court 
decided that the sale of the lightning sods and their arrival at the place 
of consignment terminated the interstate commerce transaction, and the 
furnishing of labor for the purpose of installation was a separate and 
distinct local act. 

The court then considered facts identical with those presented in 
the present case, without, however, exprssing any opinion : 

“Of course we were not called upon here to consider how far inter- 
state commerce might be held to continue to apply to an article shipped 
from one state to another after delivery and up to and including the time 
when the article was put together or made operative in the place of des- 
tination, in a case where, because of some intrinsic or peculiar quality 
or inherent complexity of the article the making of such an agreement 
was essential to the accomplishment of the interstate transaction.” 

It is the belief of the Legal Bureau that where the article shipped 
is of such a nature as to demand skill and supervision in its erection 


990 































































before it can become operative, or in other words, where an article is 
not commercially valuable and in fact incomplete until properly installed, 
the courts would consider the sale and installation or erection of the 
article as one interstate transaction. 


Certain Statutory Provisions in California Which Should 
be Noted by Credit Grantors in that State 

The Corporation Law of California denies to shareholders relief 
from liability for corporate debts. Under the California statute each 
individual stockholder is proportionately liable for all debts and 
liabilities contracted or incurred during the time he was a stock- 
holder. The liability of each stockholder is determined by the amount 
of stock or shares owned by him at the time the debt was incurred, 
and such liability is not released by any subsequent transfer of the 
stock. The liability is primary upon the shareholder and is not 
dependent upon the solvency or insolvency of the corporation itself. 

The liability of each shareholder of a corporation, formed under 
the laws of any state or territory of the United States or of any 
foreign country, when doing business in the state of California, is 
the same as the liability of a shareholder of a corporation created 
under the laws and constitution of California. This liability accrues 
immediately upon the creation of the debt by the corporation, but 
action upon a shareholder’s liability must be brought within three 
years after the liability has accrued. 

Here, then, is a situation of great importance to houses extend- 
ing credit to corporations in California. It suggests careful scrutiny 
of the financial abilities of the shareholders themselves, as well as 
the corporation as an entity. The statutory liability is-almost identi- 
cal with that of a co-partner. | 

The National office is in a position to furnish information upon 
what constitutes a legal contract of sale in California, to what extent 
conditional sales in California are good against general creditors, 
and upon the legality of charging interest on open past due accounts 
in California. 

All grantors of credit in that state should take steps to inform 
themselves upon these features, and their request to the National 
office will bring the information stated. 


Caution Regarding Another Phase of Collection Agency 
Service 

There has been crowding upon the attention of the National 
office of late, a number of cases which go to substantiate the con- 
tention that credit grantors do not show ordinary care in entering 
into relations with collection agencies. Perhaps the Association has 
laid so much emphasis upon the pay-in-advance agencies that the 
impression has been given that the agency offering services on a 
commission basis need not be investigated. This conclusion is unsafe 
as members are discovering. Some of these commission agencies 
are successful to be sure, in making collections, but their customers, 
in cases, have been finding that the difficulty of getting their money 
has not been lessened but increased, for the agency, mixing its funds 
with those for which it is virtually trustee, pays expenses and salaries 
out of the latter if the former do not suffice, and delayed accounting 
and perhaps bankruptcy and default follow. 
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Cases placed before the Association have driven home the need 
of exacting from an agency or collector a sufficient bond which will 
assure that there be proper accounting and complete satisfaction for 
all collections. 

The BULLETIN urges this precaution even when the agency is 


located in a state where the Association’s collection agency law has 
been enacted. ——$——_—_—__—_—_ 


A Creditable Prosecution by Atlanta Association 


The Atlanta association has just brought to conclusion two of the 
most important cases under the bankruptcy law, which have been tried in 
the Georgia district, those against G. Constangy and P. M. Shimoff. 

Following a suspicious failure, that organization put private detec- 
tives at work to get evidence of the withholding of assets by these 
bankrupts, and uncovered merchandise valued at approximately $10,000, 
which had been hidden in Atlanta, Savannah and Charleston. As a result 
of their findings, Constangy and Shimoff were indicted a year ago 
under the federal bankruptcy law, the first for having concealed assets 
representing nearly $30,000 face value, from his trustee, and the latter 
for conspiracy in aiding Constangy. 

The history of the case is brief. Constangy was formerly engaged 
in business in Atlanta under the names of the Novelty Company, the 
St. Louis Shoe Company, and the Empire Outfitters’ Company, while 
Shimoff was in business in the same neighborhood, under the name 
of “The Fashion.” Both were doing a large and apparently prosperous 
business, when they went into the bankruptcy court, Constangy giving 
liabilities of about $28,000, an Shimoff scheduling his at about $15,500, 
each returning assets considerably less than their liabilities. H. A. 
Ferris, of the Atlanta association, was elected trustee in both cases. 

There was no money on hand to start an investigation, but upon the 
advice and through the assistance of H. E. Choate, of Atlanta, a fund of 
$500 was guaranteed to employ attorneys and detectives to examine into 
the affairs of the bankrupts. The trustee procured a court order which 
resulted in the recovery of property to the value of $6,000, belonging to 
the Constangy estate, and property to the value of $5,500, belonging to 
the Shimoff estate, same consisting of fine silks and furs shipped from 
Atlanta to Savannah, and Charleston, and held under a fictitious name. 

The trustees also recovered ledger accounts approximating nearly 
$5,000, upon which Constangy attempted to collect while he engaged 
in business at another location.. The trustee and the deputy marshal 
personally seized cash one night as it was about to be turned in by 
collectors to Constangy. 

Following the recovery of much property, the trustee secured war- 
rants against both men, and during the trial it was decided by the court 
that the money and property seized belonged to the bankrupts and was 
wrongfully withheld from the trustees. Indictments were therefore 
secured on charges of concealing assets, and entering into conspiracy to 
defraud creditors, and upon these charges the pleas of guilty were finally 
entered. 

At the time the BuLLETIN went to press, information was not in 
hand as to the sentence imposed. 

Mr. Choate and Mr. Ferris, who followed the prosecution closely, 
are thoroughly satisfied that these prosecutions are to have a most 
salutary effect upon the Georgia district, and are determined that the 
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Atlanta association shall continue its relentless prosecution of crooked 
inerchants. They have earned for themselves a the appreciation of 
the merchants, jobbers and manufacturers throughout the United States, 
who were directly interested in the Constangy and Shimoff cases, as 
well as those who are doing business generally in the South. 

Particular credit in the case is due to Moore & Pomeroy, for their 
untiring and zealous efforts in this prosecution, and also recognition is 
due to the able district attorney, Hooper Alexander for his thorough- 
going co-operation. Credit is also due to the creditors who refused 
to accept the 20 per cent composition, relinquishing this offer in the 
face of the prospect of no dividend at all, as well as the chance of 
jailure to convict. 


A Remarkable South American Business Tour 

The Fidelity Trust Company of Baltimore, whose tour around 
South America was mentioned in the November Bulletin, reports that its 
plans are rapidly approaching perfection and that there is every assur- 
ance that the tour will be taken advantage of by expert bankers, credit 
grantors, and men familiar with every phase of the commercial and finan- 
cial possibilities of Latin-American territories. 

In arranging for this trip, the Fidelity Trust Company is endeavor- 
ing to remove the difficulty which principally stands in the way of the 
two continents doing business together, namely, that the people of the 
North and South are aliens and strangers, not understanding each other’s 
needs and methods, ‘and consequently not possessing that sympathy with 
each other which grows from an intimate knowledge of each other. Partic- 
ularly will the credit side of the problems of doing business in South 
America be given attention in this trip, because the trust company is fully 
appreciative how vital to the successful establishment of proper rela- 
tions is the placing of the credit relationship on a sound basis. 

The “Finland” of the International Mercantile Marine Company, 
an American built vessel, flying the American flag, is to be used, and 
every comfort is to be provided for the travelers. Trade and financial 
experts and interpreters will accompany the cruise, so that business men 
will have the advice of thoroughly trained men in matters of international 
credit and banking. 

Advance arrangements have been made, so that previous publicity 
of the coming of the “Finland” party will be given in the countries to 
be visited, through the United States consuls, and the Pan-American 
Union, and a cordial welcome by government officials and commercial 
bodies has been assured. 

The steamer will be converted into a floating exhibition for the 
display of American goods, and will be open to merchants at each port 
visited. Monotony in the trip is impossible, because broken into short 
runs between the various ports, scatéely any run being longer than four 
days; leaving San Juan, Porto Rico, stops are made at La Guaira, the 
harbor town of Caracas, Venezuela ; "the Port of Spain, Trinidad; Para, 
Pernambuco, Bahia, Rio! ‘de Janeiro and Santos, ‘Brazil ; Buenos Aires, 
Argentina ; Montevideo; Uruguay; Punta Arenas, Valparaiso, Chile ; 
Antofagasta, the port for the mining districts of Chile and Bolivia; Mol- 
lendo, the seaport town of Arequipa, Peru; Callao, the port of Lima, 
Peru; Panama, from which point the steamer will pass through the canal 
to Colon; Puerto Colombia, the port of Baranquilia, Republic of Colom- 
bia, and Kingston and Havana, arriving at Baltimore and New York 
May 11th and 12th. one 


Announcement Regarding Mercantile Agency Service 
Committee 

The Mercantile Agency Service Committee of the National Asso- 

ciation, as was announced in the November BUuLLeTIN, is this year 

led by Thomas May Peirce, Jr., of Oscar Smith & Sons Company, 

Philadelphia, its chairman. At a recent conference of Mr. Peirce’s 


Tuomas May Petree, Jr., Philadelphia 


committee it was decided to undertake to secure as broad a consensus 
of opinion as possible as to the form which a model mercantile agency 
report should take. Mr. Peirce’s committee is ready to meet a wide 
diversity of opinion on this subject, and hopes to be able to reconcile 
the various expressions and evolve reports which will more precisely 
meet the requirements of credit men than those in common use. 
This opportunity is taken to ask of many members of the Association 
hints and suggestions upon agency reports which will make the 
work of Mr. Peirce’s committee widely representative. 

The four best contributions, as judged by a committee on awards, 
are to be published in full in a subsequent issue of the BULLETIN, 
with the names and addresses of the senders, and the Association is 
to express its appreciation to the contributors of the four best, in 
gifts to each of a book or books. 
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Fe AS cee 


By a Member of the Association’s Board 


It is everywhere recognized that the National Association of Credit 
Men has a talented board of directors, but it will perhaps be a matter of 
surprise that one of its members (the gentleman Freda St. Paul) is to be 
thought of with James Whitcomb Riley and John Kendrick Bangs. 
Here is what he writes for the Minneapolis Tribune, appearing Thanks- 
giving Day morning: 


Funny, Isn't It? How the Kiddies Can Hardly Wait for the Dinner Beil. 


Thanksgivin’s "bout the jolliest of the festivals thet be, 
For the heart is full of gladness, en its flowin’ rich en free, 
A-thinkin’ of the turkey thet’s been hangin’ on the door, 
A-playin’ with the weather, now some two weeks or more. 


En to think thet er turkey ’s to make a rousin’ meal, 

Well, there ain’t no calc’latin’ how ’twill make a fellow feel— 
For the cookin’ of Mandy Walack, she as married Silas Rook, 
’S the cookin’ of the angels, if the angels ever cook. 


With’a dash of summer sav’ry and a pinch er two of sage— 
She can make a turkey dressin’ with any one, I’ll wage— 

En a sprinklin’ of onion, and bread thet’s powdered fine, 
There’s a dressin’ for a turkey thet I reckon’s ’bout in line. 


’En there’s cider in the cellar, thet’s been there since last fall, 
A-agein’ ’neath a coverin’ of cobwebs on the wall, 

Thet’ll make a feller sit an’ dream of his happy boyhood days, 
When he gamboled on the medder and wandered through the maize. 


But the turkey, en the cider, en the cranb’ry sauce, you see, 
Ain’t sufficient for a dinner—thet’s partic’larly for me— 

For there’s something else thet Mandy knows how to fix en bake, 
It’s a warm en juicy mince pie, such as mother used to make. 


En praise we give to Mandy, en thanks we give to Rook, 

For havin’ married Mandy, en brought her here to cook, 

Espec’ally a dinner thet they des’gnate Thanksgivin’. 

En we won’t forget our thanks to God—we’re thankful we are livin’. 


“Remember (this Ward Gentlemen) I am Wounded but 
: Not Dead” 


A Philadelphia member sends the National office the following 
interesting contribution. We feel sure such a letter would soften 
a heart of stone. 

“GENTLEMEN : 

With great shame I am answering yours of Nov. 21-1914 begging 
you warmely, to have more kindness, as you have had, in waiting for 
my account of $80.25. 

Do not afraid please. If the luck has been in my favor, I could 
give you all what I do ow you, with out your request. But as you 
know properly that the work is scarse, the business runs slowly, and 
what is out is too hard to collect, it brings me in position to stay 
arrier with your account owned you. 
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Remember (this ward Gentlemen) I am wounded, but not dead, 
and if your great courtesy helps me in giving chance, I hope and 
promise you to do the best possible I can paying, you up to every 
cent that I do ow you with out any dout at all. 

Hoping that your dignity gets pity allowing me the accommoda- 
tion possible, being obliged for my life, I remain 
Truly yours.” 


A Succinct Statement of Advantages Brought to Busi- 
ness Men by Federal Reserve Act 

The advantages that will come to manufacturer and merchant as a 
result of the rediscount section of the federal reserve bank system were 
succinctly cited by William McChesney Martin, chairman of the board 
of the St. Louis federal reserve bank, in the presence of the credit men 
of St. Louis. They are as follows: 

“It will change our financial system from one founded on bonds 
and stocks, which are not self-liquidating, to a system founded on dis- 
counts, which are self-liquidating; that is, the man getting the discount 
expects to pay his note out of the proceeds of the sale of goods, in pay- 
ment of which the discounted note was given. A financial circle is 
started which automatically completes itself. 

“It will establish a discount rate like that of Europe, free from 
violent fluctuations that upset confidence. 

“It will enable the buyer more certainly to get money to pay his 
bills in cash and get the benefit of the 2 per cent discount for ten days, 
and this will lessen the number of open accounts the manufacturer or 
wholesaler has to carry on his books. In fact, it will gradually make 
drafts, which on their face indicate commercial transactions, take the 
place of open accounts, thus giving the manufacturer or wholesaler some- 
thing readily convertible into cash. 

“If the manufacturer or wholesaler has to carry his customer, it will 
enable him to do so more certainly. 

“It will result in the local merchant being more under the scrutiny 
of his local bankers, thus saving the merchant from the danger of over- 
expansion and the manufacturer from bad accounts. 

“It will save the tribute that must now be paid by the St. Louis 
importer to the European banker, and enable him to get all of his facil- 
ities from his home bank. 

“Tt will create an open market for discounts and will make this char- 
acter of credit instrument nearly as>convertible into cash as the check 
is at present. 

“The discount system will mobilize the resources of the bank. The 
bank’s chief function is that of discount; it is through this function 
that it renders its highest service to the community. American banks 
will now be able to turn their discounts into quick assets. This gives a 
secondary reserve nearly as good as cash. 

“It will mean stability to business and increased profits to both the 
manufacturer and merchant, with less chance of business failures, which 
mean loss of wages to the workingmen. 

“These advantages will accrue to the business community whether 
it changes its methods of operation or not. It seems, however, that the 
result will be a gradual change from what we may call the open-account 
system to the draft system, and that our business will be conducted along 
the lines now familiar in Europe. In this way both manufacturers and 





banks would seem to be able to get the greatest good out of the 
system. 

“Banks will have to be careful to know whether the discounts they 
hold represent commercial transactions or something like increase of 
capital. This will mean a change in the methods of credit departments 
of nearly all financial institutions.” 


Who’s Who and Why 


(From Bulletin of Minneapolis Association of Credit Men.) 

A customer who lives up to the standard laid down by the credit 
grantor nowadays is rather a good customer; he is better still, he is 
a good buyer, a good seller and a good payer. 

A credit man who practises what he preaches would make an 
excellent customer; but the customer, as the applicant for favor, 
naturally stands in the lime-light and any spot or blemish that he 
can get away with is hardly worth mentioning. Let us, however, 
forget the customer for the moment and take a good look at the 
credit grantor. 

What kind of a chap is this credit grantor? 

Have we given him the “once over”? 

Does he measure up to the standard he demands of his customers? 

Does he demand of the customer that in which he himself fails? 

Does he do as he agrees? 

Is he one of those who, taking a membership in the adjustment 
bureau, gets all he can out of the bureau; never gives it any informa- 
tion; applauds its deeds; slaps the manager on the back and tells 
him what a fine chap he is and what fine work the bureau is doing; 
promises his co-operation, then the next day, without consulting the 
bureau, sends his claim to some shark attorney or self-appointed 
creditors’ committee that is, for all he knows, antagonistic to the 
bureau; excuses himself. when questioned by saying this is a case 
where the bureau could not act as well as some outsider; in fact on 
this same afternoon is known to have written a letter to a customer, 
who is having a hard fight, giving him a long sermon on honesty, 
character and integrity, asking him for a remittance by return mail. 

It is rumored, and with good reasons, that some members of 
the Credit Men’s Association are actually doing this very same thing, 
actually paying their good money into the bureau and then going 
somewhere else and paying an attorney to fight the bureau. 

We submit for your consideration, this question, “Is such a 
member’ not actually violating the fundamental principles of the 
National Association of Credit Men?” 

Fellow-members, think on this matter and consult the bureau _ 
before disposing of your claims; if the bureau can not. handle it 
with the usual good judgment and give commendable returns, it will 
tell you so, but first of all consult the bureau. 


Members of the Association having communications from John 
B. Kemp, the University Sales Co., Iowa City, Iowa, the Motar Mixer 
Corporation, the New Accountant Safe Co., or the Farmers’ Specialty 


Comeenys same city, are asked to communicate with the National 
office. 
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The Sales and Credit Departments, the Latter Consult- 
ing Physician of the Former 
By Cari F. Dietz, The Norton Company, Worcester, Mass. 


The title chosen presupposes that these two departments in the 
present-day elaborate business organizations are acting as independent 
units, but to be effective they must bear to each other the same rela- 
tionship as the various organs in a complicated mechanism, or even 
in the human body. 

One must be attuned to the action of the other and synchronism 
must not only be established but maintained, if it is desired at the end of a 
given period of increasing business and the establishment of new 
accounts, to show not only losses represented by zero point zero, or 
nearly that, but also the continued existence of cordial and friendly 
relations with all customers. At times rare diplomacy is called upon to 
make collections possible without giving offense, since on the subject of 
moneys many people are peculiarly sensitive. 

Obviously, we have gone beyond the days when every transaction 
became in itself closed—the days when so many pounds of butter were 
exchanged for so many eggs—and seldom now does one hear of cash 
transactions. 

The multiplicity of transactions, grown out of our developing inter- 
course, made it necessary to depend largely upon confidence, and in its 
last analysis credit means nothing else than confidence in the ability 
and intention of the debtor to meet his obligations when they become 
due. 

The credit department is the diagnostician ; its function is to deter- 
mine upon, or verify, the worthiness of an individual or firm to have 
reposed in him or it the confidence necessary to extend credit terms. It 
is the credit manager’s duty to exhaust every resource at his command 
to determine upon the reliability of a customer, and the sales manager’s 
duty to see that credit is not extended until the diagnosis has proven 
justification for it. 

Thus the credit department in a manner becomes the consulting 
physician for the sales department, advising the latter in the extent to 
which, and under what restrictions the “feeding” may go on. It must 
be remembered, however, that the sales department is in closer touch 
with the prospective purchaser or debtor, and often in position to give 
to the credit department information which is not available through the 
usual channels. 

Such information has at times extenuating influences on opinions 
based wholly on facts gathered through impersonal sources. The sales 
department, through its outposts—-the salesmen—should at all times 
have its finger on the pulse, and the information obtained in this manner 
should be wholly at the credit department’s command. 

Vice versa, the credit department should inform the sales depart- 
ment of any discovery that may have a bearing on sales relationship 
with the trade. Such interchange of data gathered from various 
angles is one of the co-operative methods that should be freely em- 

loyed. 
r A salesman should feel that next to his obligation to his sales man- 
ager he has possibly no more important obligation than toward the 
credit department. While through his personal relations, he promotes 
the sale of his product essentially, it should in the event of a new buyer 
or changed business conditions, be also his duty to transmit to the credit 
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man all available information that may affect a purchaser’s worthiness, 
or the continuation of that confidence already extended. 

A salesman, through his direct contact with a customer, has an 
opportunity of judging a man’s character. He is more or less familiar 
with the difficulties and perplexing situations with which the customer 
may have to deal from time to time. 

Reports from salesmen regarding crop failures, labor troubles, shut- 
ting down of factories in their respective territories and the effect of 
these upon local conditions, give the credit department a much clearer 
appreciation of a customer’s possible requirements, and enable him 
thereby more intelligently to judge of the extent of accommodation 
that might from time to time be deemed advisable. 

In the opening of a new account, the greatest care should be exer- 
cised and shipments not made on what may be called a chance or snap 
judgment. The element of luck should at no time play a part in a 
decision to extend credit terms. 

On the other hand, the mere facts as gathered from reports 
issued by mercantile agencies may justify a refusal to extend credit, 
whereas for ordinary business requirements the party in question may 
be a sufficiently good risk to permit of limited business being trans- 
acted on credit terms. 

In such cases, a salesman can be a very important factor in arriving 
at a just decision, and co-operation between the salesman and the credit 
department in such instances may frequently lead to the establishment 
of relationships which ultimately will redound to the very manifest bene- 
fit of the manufacturer. 

The holding up of shipment of goods by the credit department 
pending payment of some past due account should never be exercised 
without full consultation with the sales department. In many instances 
some other method of adjustment can be found which does not risk 
shattering the confidence that must exist between two houses. 

Likewise, at no time should a customer’s goods be held without 
having given him due notice, thereof, pending an answer to a collection 
letter. In this, again, co-operation between the sales and credit depart- 
ments often indicates a way out that is more satisfactory than the usually 
misconstrued drastic measure of withholding shipment. 

If an order is accepted a manufacturer is under obligations both 
to the salesman and the customer either to ship the goods or 
advise the customer in good season if settlement of a past due account 
must first be made before shipment can go forward, with reason for not 
wishing to increase any existing indebtedness. 

A customer should be given an opportunity to cover himself in 
ample time and not be left in the dark and possibly placed in the posi- 
tion of suffering heavy losses because of his faith in the manufacturer 
to ship him his requirements, as he would have every right to expect by 
reason of his order having been accepted without comment. 

Accounts that have grown so bad as to prompt the credit depart- 
ment desiring to take action through an attorney or collecting agency, 
should at all times first be referred to the sales department which from 
personal knowledge may approve or prefer to refer the matter back to 
the salesman as a last resort who, through personal acquantanceship ‘or 
friendship, may easily bring about in many instances an adjustment, to 
the entire satisfaction of both parties. 

Daily conferences between the credit and sales departments are 
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of utmost importance in fostering the spirit of co-operation, and where- 
ever introduced have proven their value to such an extent as to make of 
them a regularly established institution. 

Copies of all dunning letters should be forwarded to the sales depart- 
ment and frequently the sales department, through its personal touch, 
can advise the credit department regarding the eccentricity of the firm 
in question or peculiarities of an individual, that may result in only 
a change in the wording of such letters as to have the desired effect. 

At times it is found that credit departments have difficulty in obtain- 
ing proper response. This is mostly because of the lack of personal 
touch between the credit department and the customer in question. It is 
a matter of record that co-operation between credit and sales depart- 
ments, permitting of the sales department writing a letter direct, from 
the more personal or acquaintanceship side of the question, brings results 
which cold-blooded type from a stranger cannot call forth. 

It must be conceded that the reports from mercantile agencies are 
generally reliable, but may take on quite a different aspect when per- 
sonally investigated. Sales departments investigating new territories or 
houses to carry their goods, may well call the credit department to 
their assistance in furnishing them with information regarding proper 
channels and introductions to fellow credit men, through whom usually 
more complete and generally very dependable information is to be 
obtained. 

From personal experience I can vouch for the value of this kind of 
co-operation, while at the same time congratulating the credit men as a 
class for having developed among themselves a spirit of business fra- 
ternity calculated to do immeasurable good.  — 

On the other hand, the value of a credit man’s personally going out 
to the trade to adjust differences, especially with accounts systematically 
slow, cannot be overestimated, especially if the proper co-operation 
between credit and sales departments exists. The latter can provide 
introductions, details of perculiar personal characteristics of individuals, 
smoothing the way for the credit man’s reception and breaking down the 
feeling of possible hostility by launching the issue in a friendly personal 
manner. 

In extending credit, risks cannot be wholly eliminated, as business 
mortality tables show, that failures may come from the most unexpected 
quarters. No matter how well the credit department may plan its work, 
the co-operation—hearty and unstinted—of the sales organization is 
needed to make the credit department as effective as it should be. 

One of the most interesting accomplishments that has come to my 
attention in a long time is evidenced in the little booklet recently pub- 
lished by the Worcester Association of Credit Men, dealing with the 
various lines of business on which credit is passed by the -seventy- 
odd members of that association. 


A review of this emphasizes the conception of an excellent thought, 
the execution of which provides very material assistance in the prompt 
and effective investigation of credit responsibility. The further spirit 
of co-operation is clearly indicated in monthly association meetings, 
for aside from the pleasure of social intercourse, an opportunity is 
given for an exchange of views and opinions as well as personal ex- 
periences, from all of which others may profit, broadening themselves 
and fitting them the better to perform the rather delicate duties which 
are at times demanded of men who have the handling of credit matters. 
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The Committee on Credit Education and Management 


Cleveland seems to be a center for leadership in the department 
of credit education and management, for it is again from that city 
that the chairman of the committee of the National Association on 
that subject is drawn, in the person of W. B. Fish, of Printz-Bieder- 
man Co. Mr. Fish was:closely associated last year with A. J. Gaehr 





W. B. Fis, Cleveland, Ohio 


in the latter’s able direction of the educational work of the Asso- 
ciation. The BuLLeTIN has frequently expressed the feelings of satis- 
faction which are felt throughout the National body because of the 
rapid progress which has characterized credit educational efforts. 
This department is among the very latest of the Association’s 
activities and yet there is no department which has brought in so 
brief a time so great appreciation of the Association as this depart- 
ment. Mr. Fish can be relied upon to give the work still greater 
impetus. dcsiniathaiiniehimmmmiifntes 


Members receiving communications from the Halene Car Pro- 
ducts Company (Wm. F. Haley), 510 South Vandeventer Avenue, 
St. Louis, Mo., are asked to get in touch with the National office. 
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In His Statement of Affairs Lays Emphasis on Having 


an Industrious and Frugal Wife 


Asked by one of the agencies for a statement of his affairs as a 
basis for credit the Saskatchewan correspondent returns the agency’s 
form with the following delightfully polite letter: 

“Herewith attached please find returned statement form received 
from your office. I regret exceedingly being unable to comply with 
request contained therein, for the reason that I have no commercial 
assets and am not seeking, at present, any line of credits. I have 
what might be so construed as valuable assets in the matter of an 
industrious and frugal wife and large and grown up family. We 
have a comfortable little home, some furniture, and the usual quota 
of pots, pans and tea pots. We further have some town property 
of our own and an equity in the honesty of some friends, who may 
some day repay us the little sums we have from time to time 
advanced them. In the matter of live stock, we own a dog, he is 
black but not curly. In his infancy he fell from the upper story of 
a grain elevator and sustained a compound fracture of the hip joint. 
Later in life, he undertook to tie up the traffic on the C. P. R., and 
in discussing the matter with one of those Big Mogul Engines, he 
inadvertently lost this tail, so that it becomes a debatabie point 
whether he would be classified as an asset or a liability. 

I mentioned above that my wife is both industrious and frugal. 
I wish to add that she is not what you might call a new woman 
(being about 50 years old). Still she is obsessed with the idea that 
she ought to be boss, as a consequence she is both the receiver and 
disburser and prefers a little alcove in that part of her stocking 
which encircles the fleshy part of her leg, to the more modern inno- 
vations of depositing her reserve funds in a legally chartered bank; 
all of which keeps myself in the dark as to the actual cash on hand. 

I appreciate to the fullest your kindly offices in assisting me to 
obtain credit, and realize the wisdom of your contention that a truth- 
ful and unreserved statement of one’s assets and liabilities would 
prove a potent factor in gaining the confidence of one’s creditors. 
Still when I unfortunately have neither, I am afraid your labors 
would be all in vain.” 


Conference on Legislation for New York State 


During November there was held at-Utica an important legislative 
conference, attended by representatives of the five New York associations, 
namely, the New York, Utica, Syracuse, Rochester and Buffalo Asso- 
ciations of Credit Men, the purpose of the conference being to discuss 
the measures which it would be the purpose of the Association to have 
enacted at the next New York legislative session. 

A matter which came up for special discussion was an act to regulate 
the transfer of accounts receivable, the purpose of the act being to elim- 
inate, so far as possible, the secret element in the transfer of receivables. 

Another measure which the conference agreed to support was that 
to penalize the issuance of worthless checks for the purpose of securing 
advance of money or merchandise credit. 

Following the organization of the conference it was decided to 
appoint a state advisory committee, consisting of ten members, to 
co-operate with the National Association in legislative matters peculiar 
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to the state, and to work with the local legislative committees of each 
association. The committee as appointed includes the president of each 
local association, and its member on the National Legislative Committee. 
Representatives of the conference were in complete unanimity in regard 
to the legislative program for the coming year. 


Business Men for Trade Relations Commission 

In line with the Association’s effort to secure appointments to 
the recently created Federal Trade Relations Commission from ranks 
of those business men who, because of their matured experience, 
would best be able to handle the intricate problems which must be 
met by the commission, the Association under date of November 
28th, directed the following communication to the Honorable Wood- 
row Wilson, President of the United States: 

“We take the liberty of approaching you as an organization 
representing a very large number of our leading commercial insti- 
tutions interested in the furthering of our commercial progress upon 
sound and scientific lines. 

“Under the provisions of the ‘Federal Trade Relations Commis- 
sion Act,’ which became a law September 26, 1914, you will appoint 
five commissioners, whose duty it will be honestly and effectually 
to execute the purposes and commissions of the act, and whose 
powers will be so plenary that personal fitness for the responsibilities 
of such important positions must be highly conserved. 

“In order that interstate relations may be encouraged and not 
retarded, fairness may be cultivated and not discouraged, in order 
that we may progress as a world influence in commerce, we respect- 
fully petition, in the name of our great organization and in behalf 
of the commercial public in general, that you appoint commissioners 
who by business education and training, by temperament and ability, 
are qualified to serve rather than to burden trade, and to establish 
that fairness and equity in interstate relations which it is your design 
and that of the act to accomplish.” 

It will be well if many members of the Association use their 
influence in securing the highest type of business men whom it is 
possible to secure for this commission. 


A Platform that is Genuinely a Working Basis 

Platforms, it has been said, are made to win on, not to be put 
into effect after victory is had. Fortunately, the National Associa- 
tion and its branches are too honest with themselves to regard a 
platform in that light. For instance, the Kansas City association 
has recently set forth the following as its platform: 

“Co-operation in credits ; Unity of action in bankruptcy; Friendly 
adjustments ; Better commercial legislation ; Continual war on fraud; 
The extermination of the crook; The education of the country mer- 
chant; Better ,bookkeeping and accounting; A bulk sales law in 
Kansas; A fire-marshal law in Missouri; Reduction of fire waste; 
Reduction of bad accounts; Interchange of information; Uniformity 
of collection laws; Investigation and prosecution of fraud; Com- 
mercial arbitration in disputes; Credit education; higher commercial 
ethics; Dissemination of helpful literature ; Fraternalism in business.” 

There isn’t a. part of this program which the Kansas City asso- 
ciation would be. unable to give ample proof of exerting fruitful | 
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efforts in carrying out. Indeed, the organization is alert in every 
tissue, and the platform presents not alone what the Kansas City 


A United States Supreme Court Decision in Which the 


Ss 


association wants to do, but what it is doing. 


Association Has the Right to Take Great Satisfaction 

An announcement that should be received with satisfaction by every 
corporation doing an interstate business is to the effect that the United 
States Supreme Court has handed down a decision in the case of the 
Sioux Remedy Company v. F. M. & D. C. Cope, favorable to the con- 
tentions of attorneys Bulkley, Gray and More, of Chicago, representing 
the National Implement and Vehicle Association and the National Asso- 
ciation of Credit Men, the practical result being to reverse the decision 
of the South Dakota court by which corporations of other states could 
not maintain action in the courts of South Dakota. 

While the text of the decision of the highest court has not been 
received, it is assumed that in reversing and remanding, that court has 
directed that a judgment be entered in favor of the plaintiff, thus deny- 
ing that the plaintiff 1 had no right to sue. 

Credit for this Association’s entry into the case is due former 
President F. H. McAdow, of Chicago, who brought the two associations 
together in a joint effort to make a test of the South Dakota decision, 
for he felt that if it had been allowed to stand unchallenged and uncon- 
tested, it would have been a source of annoyance to all corporations doing 
interstate business in South Dakota, and might have led to an extension 
of the South Dakota decision into other states. 


Lang S. Doggett on Acceptances Under the New Bank- 
ing Law 

At the annual convention of the National Garment Manufac- 
turers’ Association, held at Toledo, November 17th, Lang S. Doggett, 
treasurer of the Putnam-Hooker Company, a director of the Cincin- 
nati Association of Credit Men, made an able argument for the 
extension of the use of acceptances or accepted drafts, as a form of 
paper especially acceptable for re-discount under the rules of the 
federal reserve board. As merchants, he said, every man is interested 
in supplying his business with the best financial facilities at all 
times, and for his borrowing wishes the lowest available rate of inter- 
est, and by supplying the highest grade of securities to the bank, 
paper which on its face shows that it is»secured by live accounts, the 
important characteristic of accepted drafts, this purpose is to be 
reached. , 

Mr. Doggett pointed out that to judge the value of such a 
security a banker does not have to study a financial statement, the 
details of which he may not be in a position to verify, and further 
from the merchant’s standpoint, if a customer is willing to give an 
acceptance, it is an excellent evidence that he feels he has ability 
to meet his account when it falls due. 

Further, he declared, the closing of accounts by acceptance is to 
improve credit department methods, is to result in more careful and 
intelligent checking of credits, for one will not want drafts and dis- 
counts at the bank to be returned unpaid. A merchant will be care- 
ful also that the customer whose paper is offered for discount has a 
good standing, as this will indicate to the bank the class of trade 











which is being sold, and thus pressure will be brought to bear upon 
sales and credit departments to secure the best class of trade. 

Mr. Doggett pointed out that if the custom of closing accounts 
by acceptance became general, much of the expense of collecting past 
Jue accounts would be eliminated, and the saving, especially in large 
institutions, where collection departments are maintained, would be 
treat. vmiipimenesenenitineesionninenmnipnin 


Be On the Watch 


The November BuLLeTin gave information regarding one repre- 
senting himself as George E. Barnes, of Cleveland, Ohio, whose 
description read as follows: About thirty-five years of age, height, 
about five feet seven or eight inches, weight, in the neighborhood 
of 175 pounds, brown hair, blue eyes, smooth face, light, sallow com- 
plexion, wore a pepper and salt suit, tan shoes, soft hat, spoke rather 
slowly and hesitatingly. Had every appearance of being an honest 
business man, and on the strength of his claim of being connected 
with the Motor Boat and Supply Company of Cleveland, was able 
to borrow $20 on the ground that he was on his wedding trip and 
had been robbed. 

This notice came to the attention of a member of the Association 
at Toledo, who says that he had, just before receiving the November 
BULLETIN, been victimized for a like figure by one giving his name 
as F. J. Brown, of Rutland, Vermont, who posed as a member of a 
local concern there with which the Toledo member does business. 

The appearance, he says, of F. J. Brown tallies almost exactly 
with that given in the BuLLetin for G. E. Barnes, the particularly 
noticeable thing being that Brown was hesitating in his speech, as 
Barnes was said to have been, and had every appearance of being an 
honest, substantial business man. 


Missing 

In sending names to be inserted in the missing column be sure 
to give the former address and occupation of the parties whose where- 
abouts are sought. 

The parties whose names appear in this list are reported as missing. Any 
information regarding their whereabouts should be sent to the National office. 
Anderson & Erhard, formerly of Dodge City, Kansas, doing business under the 

name of the Globe Clothiers. 

Atchinson, W. S., formerly located at No. 1101 E. Street, N. W., Washington, 

D. C., acting as manufacturer’s agent in various lines. 

Bagley & Reynolds, former managers of the Greenville Machine & Auto Shop, 

2707 W. Washington Street, Greenville, Texas. 

Black, E. B., operating under the style of Acme Tailoring Co., Idabel, Okla. 
Carlson, Carl, formerly of Enunclaw, Wash. 

Carr, T. J., formerly of 314 Boush Street, Norfolk, Va. 

Cohen, B. H., formerly located at 1817 W. Susquehanna Avenue, Philadelphia, 

a tailor, supposed to have gone to Canada. 

Cohen, I., formerly ran a clothing store in Boone, Ia., and was afterwards seen 
in both Carrolf and Burlington, Ia. 

Cohen, Nathan, formerly of 2270 Eighth Avenue, New York, N. Y. 

Concannon Mercantile Co., L. P. Concannon, Mgr., formerly of Amistad, N. Mex. 

Diehl, C. W., formerly of 27th and Westfield Avenues, Camden, N. J. 

Farr, Mrs. Clara M., who ran a grocery store at 114 N. Main Street, Goshen, 

Ind., and is supposed to have gone to South Bend, Ind. 

Forney, S. W., last heard of while in the auto livery business at Kansas City, Mo. 
Frey, C. F., formerly station agent for the K. C. S. R. R., at Oil City, La. 
Gault, J. F., former proprietor of the Bijou Theatre, Oswego, N. Y. 
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Gloub, J. C., formerly in the painting business in Louisville, Ky., under the name 
a The Fall City Ptg. and Decorating Co., now supposed to be some place in 

rizona. 

Griner, William P., formerly of Leesburg, Fila. 

Hassett, Charles R., and W. J. O'Brien, who operated until recently as St. Louis 
Flexotile Floor Co., St. Louis, Mo., and are now supposed to be in Chicago. 
Holloquest, L. D., in the bakery and confectionery business, at Brownwood, Texas. 

Jones, W. L., formerly in business at 626 East 63d Street, Chicago, Il. 

Kane, D. F., and C. J., father and son respectively, who were last heard of operat- 
ing as the Kane Auto Company, at Rocky Ford, Col. 

Krueger & Thiesen, formerly engaged in the grocery and meat business at Oregon, 
Ill, supposed to be in St. Louis. 

Landman, S., formerly of Spring Grove Avenue, Cincinnati, O., now supposed to be 
located near New York, running a department store. 

wrence Purchasing Co. (John Reston), formerly occupying desk room at 47 West 

34th Street, Room 1050, New York, N. Y. 

Leinauer, G., formerly located at 26th and River Road, Camden, N. J. 

Leitner, Charles B., who formerly operated under the style of Leitner Motor Sales 
Co., Chicago, Ill. 

Lullman, John C., who operated under the name of J. C. Lullman Iron and Steel 
Co., Liggett Bldg., St. Louis, Mo. 

McKenzie, Gordon, last heard of as engaged in the saloon business at No. 1206 First 

Avenue, Seattle, Wash. 

Mellen, H. L., who was in the plating business at Long Beach, Cal., until last 
summer when it is understood he went to Chimook, Mont. 

Morisci, Frank, formerly located at 845 Braddock Avenue, Braddock, Pa. 

Morse, Geo. A., at one time president of the Morse-Abrahamson Company, of 
107 South Tenth Street, Minneapolis, Minn. 

Moser, George N., formerly of Memphis, Ten., where he was employed as an 
automobile salesman, last heard of in Rochester, N. Y. 

Munetz, L., last heard of at 1029 Columbia Avenue, Philadelphia, Pa. 

Neb System, The, W. D. Baxter, proprietor, formerly of 56 Virginia Avenue, 
Indianapolis, Ind. 

Oates, J. C. formerly of DeWitt, Ark. and Helena, Ark., now said to be some- 
where in Oklahoma. 

O’Brien, W. J., and Chas. R. Hassett. who operated until recently as St. Louis 
Flexotile Floor Company, St. Louis, Mo., and are now supposed to be in 
Chicago. 

Ornstein, Morris A., formerly of 36 Orchard Street, New York, N. Y. 

Pepkowitz, Samuel or Becky, formerly of 1337 Fifth Avenue, New York, N. Y. 

Pitt, C. W., formerly located at 311 Heed Bidg., Philadelphia. At that time he was 
associated with Shapleigh in the hardware business. 

Pleet, D. E., who overated as the Star Store, at Owego, N. Y. 

Proffitt, Alfred, formerly of 905 Boardwalk, Atlantic City, N. J. 

Robie, F. C., formerly of Chicago and Detroit, now supposed to have gone to 
York, Pa. He is a promoter of automobile propositions. 

Robinson, S. M., formerly of No. 595 Broadway, Brooklyn, N. Y. 

Roman, C., formerly in the tailoring business at 62114 Austin Ave., Waco, Tex. 

Sargent, Frank, formerly in the automobile business at E. Jaffrey, N. H. 

Saslow, A. & B., formerly in the retail jewelry business at 542 Eighth Avenue, New 
York, N. Y. 

Schultz, Lewis R., formerly from New York, engaged in the architectural bronze 
business in Pittsburgh, Pa., last heard of at Hotel St. Andrews, 72d Street and 
Broadway, New York, N. Y. 

Snook, W. W., originally located at 111 Lyndhurst Street, Syracuse, N. Y., employed 
as a\traveling salesman in the eastern states. He was last heard of when 
leaving for Denver, intending to go from there to California. 

Stewart, Charles S., a painter, formerly of Amarillo, Tex. 

Thiel, Harry, formerly of Winnipeg, Man. ; : 

Vangerosky Brothers, formerly of 1423 Central Avenue, Cincinnati, Ohio, are 
reported to have moved their whole stock out upon the night of September 
3d, when they disappeared. : 

Wiltrout, S. C., formerly running a hardware store under the name of Wiltrout 
Hardware Co., at Farmland, Ind. He is said to have traded his business for 
a farm and moved to Richmond, Ind. 

Yearby, W. M., formerly of The W. M. Yearby Company, of Durham, N. C., who 
is supposed to have moved to Richmond, Va. 
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Association Notes 
Baltimore. 


Assistant Attorney General Samuel J. Graham, of the United 
States Department of Justice, Edward James Cattell, statistician of 
Philadelphia, and Mayor Preston, and Congressman Linthicum, were 
the speakers at the eighteenth meeting of the Baltimore Association 
of Credit Men, held November 19th. 

S. F. Miller was re-elected president, C. Walter Carnan and W. 
Howard Matthai, vice-presidents; H. W. Bennett, treasurer, and S. 
D. Buck, secretary. 

President Miller congratulated the men of Baltimore, and busi- 
ness interests in general, upon the national legislation enacted in the 
first half of the present administration, particularly upon the federal 
reserve act, of which Prof. McLaughlin wrote, “Congress builded 
better than it knew.” 

There were reports from Treasurer Bennett and Secretary Buck 
showing excellent progress. Following the regular course of 
business, Mr. Graham gave an account of the office of the department 
of justice and its work, and also of the department of commerce, 
which, he said, is doing remarkable service in following the trend of 
business throughout the world and bringing information thereon to 
the very desks of the business men of the country. 

Mayor Preston spoke of Baltimore’s credit throughout the 
country and told of his trip to New York to float the city’s stock, 
when he was told by the bankers that the credit of the city was 
better than that of any other in the country. He spoke of the 
necessity for the extension of the city’s credit and cited the building 
of the Western Maryland Railway under the guaranty of the city, 
and declared that Baltimore is one of the most advanced cities of 
the country in modern improvements. 

Mr. Cattell made one of his characteristic speeches, the members 
hanging on his every word, as he discoursed for nearly an hour on 
the great events, national and: international, which are seriously 
occupying men’s minds today. 

Boston. 

At the meeting of the Boston Association of Credit Men, held 
November 10th, Samuel L. Powers, formerly Congressman from 
Massachusetts, spoke on the foreign policy of President Wilson, 
endorsing it in the highest terms. Mr. Powers predicted that the 
next fifteen years would see the business of the country in a more 
flourishing condition than ever before, and that after January lst 
would come steady improvement. He declared that the civilization 
of Europe had broken down and that the United States would be 
called upon to repair the terrible waste that has there taken place, 
that we are to be an example to the civilizations of the old world 
and are to show them that it is possible to have culture, education 
and a peaceful afd prosperous people who do not believe in war. 
Further, he said, we are going to force upon the world the sub- 
mission of all disputed questions to arbitration. 

Frederick H. Curtiss, chairman of the board of the federal reserve 
bank at Boston, spoke on the powers of the federal reserve banks, which 
he said would be large but chiefly of an advisory nature, a case of moral 
leadership with legal authorities. He pointed out that the opening of 
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the federal reserve banks on November 16th would release $400,000,000 
in cash throughout the United States, of which amount about $50,000,000 
will be in New England. 

At this meeting the bankers and trust companies were largely rep- 
resented and the former presidents of the association were seated at the 
head table. The attendance was so unexpectedly large that it was neces- 
sary to provide overflow tables outside the banquet hall. 

Chicago. 

The members of the Chicago Association of Credit Men spent a 
most profitable evening November 16th when Judge Harry Olson, chief 
justice of the municipal court of Chicago, described the work of this 
remarkable institution. 

Mr. Olson set forth the evolution of the court since its establish- 
ment eight years ago by special legislative act to supercede the justice 
of the peace courts which had become intolerable. He declared that the 
municipal court is now one of the greatest agents for good in the city, 
that it is transacting an enormous amount of business in civil processes 
alone, having last yearentered judgments totaling over $4,500,000, 
which compares with all the other courts combined entering judgments 
for about $4,000,000. 

He showed how the court is managed by a board of directors on 
strictly business lines, there being a classification and division of their 
work to secure the greatest efficiency, such as debtors’ court, court of 
domestic relations, automobile speeders’ court, the morals court, and 
the boys’ court. 

He described the development of the psychopathic laboratory where 
psychopathic.tests are performed, and where it has been proved beyond 
peradventure that 85 per cent of the criminals brought before the court 
are feeble minded. 

Judge Olson was followed by Dr. William J. Hickson, in charge of 
the psychopathic laboratory, who tests on an average of forty to fifty 
offenders from the boys’ court daily. It had been found, he said, that 
the number of offenders in the morals court reached this same per- 
centage, 85 per cent, as the offenders in the boys’ court, and that the 
offenders, ranging between the years of eighteen and fifty are only ten 
or eleven years of age mentally and incapable of further mental growth. 

He pointed out the danger of having people of this sort at large, 
sometimes in positions of responsibility on railroads and steamships, 
where owing to defective mentality they are liable at any time to bring 
about disaste- He pointed out that.the Pennsylvania Railroad in 
view of this had established a psychopathic laboratory where all pros- 
pective employees must submit to mental tests. 

Dr. Hickson said that the laboratory’s work today pointed out the 
necessity of educating the public and especially the ordinary worker and 
the lawyer, who must be made to realize that these unfortunates deserve 
pity rather than censure and wrath, that steps must be taken by the public 
to place these people on. farms where they will be self supporting and 
unable to do harm. 

Cincinnati. 

The Cincinnati Association of Credit Men had one of the most 
successful meetings in its history, November 12th, the principal 
speaker being United States Senator Theodore E. Burton, whose 
subject was, “The Present Outlook.” He declared that the first thing 
that the business men of the country must remember is that they 
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are citizens and owe a duty to the community by taking an active 
part in the affairs of state and nation. He declared that the agita- 
tion for the initiative and referendum, for direct primaries and the 
enlargement of suffrage is impressive as an indication of the demand 
of the citizen that he come into his own, but more important than 
the methods of forming laws and statutes, or of choosing nominees, 
he declared is the force of public opinion, the question whether the 
ideals and standards of the people look in the right direction. 

Senator Burton pointed out that the European war had shown 
how important it is that we give due regard to our self-sufficiency 
as a nation, that we develop here between the two oceans, the lakes 
and the gulf an industrial empire which, in its completeness, shall 
surpass anything hitherto known. He showed why we must look to 
increased foreign trade to bring which about there must be a closer 
study of foreign markets, allowance for the diversity of taste and 
customs in other peoples, the absence of superciliousness toward 
them and appreciation of their distinctive qualities and a genuine 
disposition to maintain peace and good will with all peoples, and the 
repression of any spirit of jingoism. The establishment of banks in 
foreign countries, he declared, proficiency in foreign languages, the 
organization of agencies for the handling of our goods, and the pro- 
motion of adequate facilities of transportation are all requisites. 

Senator Burton expressed the opinion that while there must be 
governmental regulation of big business, strict but just, it is apparent 
that we give too much attention to the preconceived danger of size and 
too little to the punishment of bald dishonesty and oppressive prac- 
tices. He urged that the American people more closely analyze what 
may prove to be the. exaggerated regard for the maintenance of 
competition as the great moving factor in industry and trade, en- 
deavoring to ascertain if perhaps this very competition has not 
brought to a large degree the misunderstanding which exists between 
employer and employee, and suspicion among various classes of our 
communities. The future, he said, willno doubt see a greater degree 
of co-operation manifested in trade arrangements and harmonious 
action with those whom too much competition would destroy. — It 
is in this direction, he declared, rather than by the destructive rivalry 
for prominence that the American trade will find its chiefest 
advantage. 

Following Senator ‘Burton, Secretary Tregoe, of the National 
Association, gave a talk in which he impressed upon the members 
the importance of getting more detailed information on the ante- 
cedents of prospective customers, declaring that the old adage “blood 
will tell” is applicable in the commercial world as it is in the social 
world. 

Professor Hicks, of the University of Cincinnati, followed Mr. 
Tregoe with an interesting outline of the course in credits and col- 
lections recently started by the University of Cincinnati, and urged 
upon the business men of Cincinnati that they co-operate in making 
this course of as much practical benefit as possible to the students. 
Work done by the members in this direction, he said, would be of 
lasting benefit to the entire community. 


Columbus. 
The Columbus Association of Credit Men held its regular 
monthly meeting November 23d when Clement Braumbaugh, repre- 
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sentative to Congress from the Columbus district, spoke on current 
business legislation. He treated particularly the Clayton anti-trust 
measure and that providing for federal trade commission. Mr, 
Braumbaugh’s address was full of information of importance to the 
credit grantor. 

. Dallas. 

At the meeting of the Dallas Association of Credit Men, held 
November 19th, Bruce Dodson, of Kansas City, and ex-Senator EF. 
G. Senter spoke on the laws of Texas relating to reciprocal and 
mutual fire insurance companies. Resolutions were adopted for the 
better regulation of such companies and for proper representation 
before the next legislature to influence the adoption of better meas- 
ures to this end. It was felt, however, that the matter was of too 
much importance to be handled in general meeting, and it was voted 
that the recommendations of the speakers be referred to the legisla- 
tive committee for advice and report. 

H. E. Spafford, secretary of the Dallas Material Men’s Associa- 
tion, in a brief address, asked the support of the association in the 
passage of a better mechanics’ lien law. This also was referred to 
the legislative committee. 

Decatur-Springfield. 

The Decatur-Springfield Association of Credit Men held a largely 
attended meeting in November, at which A. J. Murray was re-elected 
president, A. Overman was elected vice-president, and T. G. Casley 
was re-elected secretary. 

President Murray congratulated the membership ccinmittee upon 
securing additional members and called attention to the fact that 
the National Association had set the mark of thirty-five members 
for Decatur by June Ist. He urged all to do their utmest to help in 
reaching this record. 

Denver. 


At the recent election of officers of the Denver association, James 
A. McSwigan, of the Crescent Mill & Elevator Co., was made president; 
J. H. Custance, of Carter-Rice & Carpenter Paper Co., vice-president; 
C. W. Kirchner, of the McPhee & McGinnity Co., treasurer, and S. R. 
Steinmetz, of the Donaldson Fruit Co., secretary. 


Des Moines. 

E. T. Meredith, a director of the reserve bank at Chicago, 
addressed the Des Moines Association of Credit Men upon the federal 
reserve banking and currency system at its meeting of November 17th. 

Following Mr. Meredith’s address there was a discussion of the 
act led by C. T. Cole, Jr.. W. Ws Maish and L. M. Barlow. 

The membership committee reported excellent additions to the 
rolls and urged every member to do his part in helping Des Moines 
reach the record of membership called for by the National Association 
by June Ist. 

Grand Forks. ' 

At the meeting of the Grand Forks Association of Credit Men, 
held November 10th, Harry W. Parker, of St. Paul, a director of 
the National Association, made an able address on “What the 
National Association of Credit Men and Its Affiliated Branches 
Stand For.” There were nearly forty members present. Mr. Parker 
besides giving a sketch of the Association and its work, touched upon 
business conditions, particularly in the Northwest, which he said 
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had been less seriously affected than in any other part of the country; 
that things were approaching normal, he said, was indicated by a 
lowering of the interest rates in the Twin Cities. 

Other speakers were President Phelan of the First National Bank 
of Bowman, N. D., and W. C. Bacheller and John W. Ogren. As 
President McDonald said, the meeting had been one of the most 
successful in the association’s history and is to give inspiration for 
greater co-operation and effort among the credit men of Grand Forks 
for the general improvement of credit conditions. 

Grand Rapids. 


Two hundred and twenty-five members, 75 per cent of the mem- 
bership of the Grand Rapids Credit Men’s Association, attended its 
November meeting. Under the direction of Lee M. Hutchins as 
toastmaster there was a snap and go to the meeting from start to 
finish. 

The principal speaker was S. J. Whitlock, of Chicago, a member 
of the board of directors of the National Association, his topic being, 
“Credits and the Future Outlook as Affected by the War in Europe.” 
He showed how the war had affected many American industries, 
curtailed the demand for cotton causing serious complications in the 
South, how it enhanced the cost of living, especially in food stuffs, 
how it cut off the supplies of raw materials which we were accustomed 
to get from various parts of the world, and how American securities, 
held abroad, were thrown upon the market so that values temporarily 
disappeared. He said that with the close of the war there will be a 
great demand for capital with which to pay debts and to repair 
damages, and that this would make money rates higher and place 
difficulties in the way of new financing. He declared: also that it 
will lead to the larger use of cotton in our home industries and the 
development of new industries to use cotton as a raw material. It 
will make it necessary for the farmers to increase their production in 
order to keep up with the demand, and will lead Americans to protect 
themselves against shocks to industries, by equipping themselves to 
produce necessities which.they have relied upon other nations pro- 
viding. 

C. Z. Caukin, of the Fourth National Bank, outlined the changes 
brought into our banking system through the new federal reserve 
banking act: He showed how th: national bank law, which had 
ruled in this country for fifty years had made currency safe and 
sound but not scientifically adapted to changes in business conditions, 
as it was unresponsive to the varying needs of business. He showed 
how, under the new law, the inelasticity of the old had been over- 
come, since with gilt edge securities, Grand Rapids bankers could 
go to the reserve bank in Chicago and be taken care of, and in return 
would be able to take care of the people of their community. He 
said that the establishment of foreign branches of our banks will 
mean much in the extension of foreign trade, because trade follows 
the banks instead of following the flag as formerly. These branches, 
he said, would be in a position to compete with the English and Ger- 
man institutions, especially in the import business of South America. 
He declared that under the new system currency famines would be 
eliminated, that while business depressions would come and go, 
panics would be unknown. 

Another feature of the meeting was the making of reports by 
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delegates to the Rochester convention, Walter Brooks, A. B. Merritt 
and Carleton Austin. 
Huntington. 

The members of the Huntington Association of Credit Men had 
the privilege of hearing discussed by an expert, R. L. Archer, of the 
First National Bank, the federal reserve system, which began operations 
November 16th. Mr. Archer spoke on the defects of the old system, 
especially the inelasticity of bank notes, decentralized reserves and the 
absence of central control of reserves or banking operations, the pyra- 
miding of reserves and speculative stock exchange operations. 

One of the most dangerous features of the old system, he pointed 
out, was that which fell under the pyramiding of reserves. Mr. Archer 
showed how a Huntington bank deposited a large part of its reserve at 
the Cincinnati bank, which in turn under the law had the privilege of 
depositing a part of its reserve in a bank in one of the central reserve 
cities, New York, Chicago or St. Louis, so that although the percentage 
of reserve was maintained by all three of the banks, nevertheless the 
actual metal reserve upon which the whole credit superstructure rested 
was not trustworthy. The pyramiding of reserves resulted in the depos- 
iting in the central reserve cities, particularly New York, of vast sums 
of money, upon which the banks in that city paid interest at the rate of 
2 per cent or more per annum; the banks were compelled to invest these 
vast sums in some way and resorted to the call loan market with stock 
exchange securities as collateral, all of which tended to create a great 
speculative stock exchange market, forming a danger which the federal 
reserve act is intended to overcome. Panics, Mr. Archer said, are 
brought on by the fact that banks do not loan at such times as there 
are heaviest demands for loans, and cannot allay the fears of the 
people by that free lending policy which always quiets fear. The remedy 
is applied in the new act, he pointed out, through central control, which 
in other countries has always been observed to arrest panics. He 
declared that the effort to utilize the discounting privilege of the new 
system primarily for profit, must be discouraged, for the bank must 
always be in position to extend help and cannot be in this position if 
member banks keep them extended to the limit of their resources in 
ordinary times. For instance, the Huntington banks, he felt, will prob- 
ably not resort to the rediscount privilege except to meet unusual emer- 
gency, yet all banks in the federal reserve system will know that in times 
of emergency they have this privilege, that if they endeavor to keep 
their assets as liquid as possible, having on hand at all times a large 
portion of paper acceptable to the fedétal reserve bank, they will be in 
position to keep their position strong though rediscounting. 

A result of the law, Mr. Archér thought, would be that the local 
banks would discriminate more and more in the matter of the commer- 
cial paper offered to them for discount, desiring to carry as large a line 
of, self-liquidating paper as possible, renewal paper ceasing to be fash- 
iowable. It will not be easier probably to borrow money in. the -future 
than it has been in the past, he thought, and the law of demiand will 
continue to govern interest rates as originally, and while business crises 
will probably come and go, panics, such as have characterized our com- 
merce heretofore, will be practically impossible. 

Kansas City. 


At the meeting of the Kansas City Association of Credit Men, 
held November 24th, F. D. Rock, general credit manager of Armour 
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and Company, Chicago, made a talk on the Associations work as he 
had observed it, emphasizing the support to which it was entitled 
by business institutions of the country, and citing the loyalty of 
Armour and Company to the National Association, as indicated by 
its memberships held at many branch points. 

Speaking upon credit conditions in general, he stated that his 
house was not in any wise curtailing credits at this time, and indeed, 
is looking forward to the year 1915 as likely to give an almost 
unprecedented business. 

H. G. Moore, vice-president of the National Association, who 
had recently returned from a trip through the South, spoke most 
entertainingly upon conditions in that territory. He said that there 
had been a marked improvement over the entire South recently, 
and that conditions were quite certain to approach normal shortly, 
that cotton was being bought and moved out rapidly, while the “Wade 
Cotton Fund” had helped greatly in steadying conditions and dis- 
pelling all apprehension. 

Another speaker was the Right Reverend E. R. Hendrix, who 
spoke on conditions in Europe, which he had visited during the 
summer as a delegate to the International Church Peace Union at 
Constance, Germany. He expressed his confidence that the German 
Emperor had not entered the war willingly, that he had hoped by 
maintaining his own position as the “War Lord of Europe,” to keep 
the nations out of war rather than lead them into it. 


Knoxville. 

The Knoxville Association of Credit Men is giving its members 
meetings full of interest which none can afford to miss. For instance, 
at the meeting of November 24th, President H. B. Branner, of the 
Third National Bank, gave a most enlightening talk on the federal 


reserve banking and currency system. 

At an earlier meeting in November, H. M. Barnett gave his 
impressions of the great Rochester convention, and W. K. Anderson, 
of the Knoxville bar, spoke ably on “Collection Laws of the Six 
Sister States as Compared With the State of Tennessee.” Previous 
to that was a most practical meeting in which different members 
discussed such subjects as “Whom shall we trust under present con- 
ditions?”; “Slow accounts”; “Abuse of discount terms and collection 
of interest on past due accounts”; “Committee work,” and “The 
situation as relates to cotton, lumber, coal.” 

Lehigh Valley. 

The Lehigh Valley Association of Credit Men held a largely 
attended meeting November 12th, at which William J. Moessner 
spoke on the “Credit Man’s Every Day Problems.” Mr. Moessner 
cited many of the sorts of experiences which arise in the credit de- 
partment of the packing business, his remarks leading to a general 
discussion which bore particularly upon the relationship between 
the credit and sales departments. 

Charles M. Stauffer also presented an excellent article on “Prompt 
Collections as a Preventative of Bad Debt Loss.” He pointed out 
how cheap credit had become, whether between wholesaler and 
retailer or between retailer and customer, and demonstrated that a 
lax, easy-going policy on the part of the credit grantor is an actual 
detriment to a debtor rather than a means of helping him. 
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Four committees were appointed by President Eberhard, viz., 
membership, bankruptcy law, fire insurance and credit department 
methods. 

Lincoln. 

President P. L. Hall, of the Central National Bank, and regent 
of the University of Nebraska, addressed the members of the Lincoln 
Association of Credit Men, November 16th, on the federal banking 
law which became operative that day. Mr. Hall made it plain that 
the law, in his opinion, would bring a new and better conservatism 
into the country’s finances, and that while the measure will require 
amendment from time to time, there is much to be thankful for in 
that a foundation had been laid for a sounder prosperity through the 
enactment of this great law. 

A. L. Bixby, poet, philosopher, journalist and scholar, addressed 
his fellow townsmen informally on the subject, “One Thing and 
Another.” He called the attention of the credit grantors of the 
country to their duty in spreading good cheer when it is essential. 
Mr. Bixby closed his address with a poem which he had recently 
written, characterized by simplicity and pathos. 

The evening program closed with general congratulations among 
the members upon the privilege which was theirs in coming together 
frequently to discuss their peculiar problems and to listen to such 
leaders of thought as Mr. Hall and Mr. Bixby. 

Louisville. 

Expressions of optimism about the present and prospective busi- 
ness conditions of the country marked the meeting of the Louisville 
Credit Men’s Association, November 13th. The meeting was held in 
honor of H. G. Moore, vice-president of the National Association and 
J. H. Tregoe, its secretary. 

Mr. Moore, in his brief address, pointed out that the United 
States, during the last sixty days, had safely survived a condition 
of commercial distress which had bordered upon panic, and the 
National Association of Credit Men, he declared, deserves a great 
share of credit for this result. 

Mr. Tregoe discussed the progress of. the work of the National 
Association and the future part which he wished the Louisville 
organization to take in the plans of the Association. 

The visitors were welcomed by Frank M. Gettys, former presi- 
dent of the National Association, who made a characteristic speech, 
dwelling chiefly upon general business conditions, which he regarded 
as most hopeful. He declared that anyone who could not enjoy 
Thanksgiving Day this year was a pretty poor specimen of humanity 
in his opinion. 

Memphis. 

The Memphis Association of Credit Men held a largely attended 
meeting November 10th, with Vice-president H. G. Moore, of the 
National Association as its guest of honor. Mr. Moore delivered an 
able address, in which he urged upon young men in business the 
necessity of educating themselves to meet the modern demand for 
greater preparedness. He showed that the present is a time for 
investigation, for adjustment, for cost study and for efforis aiong 
lines tending to improve business conditions and to the correction of 
abuses which have crept into trade during years of prosperous busi- 
ness and trade expansion. Credit men, he declared, are vitally inter- 
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ested in the elevation, improvement and correction of business 
methods, for the increased cost of doing business, coupled with the 
ever lessening of profit percentage, makes necessary a consideration 
of such matters as the encroachment of unjust deductions, the observ- 
ance of sales terms and unwarranted deductions of cash discount. 

The credit man today is realizing that he is loaning or furnish- 
ing capital to the customers of his house, and is not infrequently 
loaning borrowed money upon which interest is being paid and for 
which no interest as such is being received or calculated in the price 
so that the abuse of sales terms becomes a matter of prime importance. 
He declared that the passive submission to the abuse of those sales 
terms, which have been permitted as concessions to the sales depart- 
ment, have grown in the aggregate to large proportions, which makes 
it clear to business men that there must be a distinction between 
sales prices and the terms of sale. How many houses, he asked, 
figure what it costs to carry past due accounts, or how much borrow- 
ing a firm could be saved and how much interest if terms were 
observed properly and payments properly made, yet customers will 
respect a house which insists upon the observance of sales terms 
for they know they are insisting upon their rights no more plainly 
and no more fairly than they would insist upon theirs in case of 
an over charge, error in shipment, invoice or terms. 

We sell no more goods, said Mr. Moore, by being lenient with 
customers, for it is common experience that the customer who tries 
the merchant’s patience most and to whom the greatest concessions 
have been granted is the one most easily lost to a competitor. 

Speaking more particularly of the necessity of business educa- 
tion, Mr. Moore declared that capital alone cannot produce results 
today or encourage increased business, that somewhere brains must 
be added, intermixed with energy, capacity and efficiency and that is 
where the young man comes in. The question each must ask himself 
is if he could move up a notch if the way were open, for in business, 
as we know, changes are all the time being made without warning. 

Another speaker was Congressman K. D. McKellar, who spoke 
on the war tax, which he said would affect credit grantors generally. 
He said that the reason for the imposition of the tax was that the 
war in Europe had shut off imports and consequently cut down tariff 
receipts beyond all expectations. He showed just why Congress 
had omitted to tax some of the items which had been covered in the 
war measure of 1898, notably taxes on bank checks, on proprietary 
medicines, upon cotton and other warehouse receipts, and co-operative 
building and loan associations and drainage companies, and upon 
stock certificates deposited as collateral security, or life, and personal, 
health insurance policies and mortgages. 

Another speaker was C. P. J. Mooney, who presented some of 
the marvelous figures involved in the present war, showing that 
seven-eighths of the land area of the world is in a state of war, that 
sixty per cent of the population of the world is at war, that 18,000,000 
men are under arms upon the greatest battlefield the world has ever 
known, that it costs $54,000,000 a day to feed and equip the soldiers 
under arms, which means an expenditure of $1,500,000,000 a month 
spent in fighting. Minneapolis. 


At the meeting of the Minneapolis Association of Credit Men, 
held November 17th, attention was given particularly to the imme- 
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diate business outlook. A general note of confidence and anticipa- 
tion of healthy trade dominated several addresses, that of F. J. 
Hopkins, of Janney, Semple, Hill & Co., arousing the highest pitch 
of optimism when he declared that the riorthwest is the “greenest 
spot on the globe.” He said that the people of the northwest are 
better off than they would have been if there had been no European 
war; that wheat, the great debt-paying crop, is giving the farmer 
twice what it would have if there had been peace over the world, 
two returns in profit for one crop this year. 

President Paul and J. F. Jordan, of Wyman, Partridge Company, 
made stirring talks in which they pointed out that Minneapolis houses 
are in better condition now than in months past, and that business in 
the vicinity of the Twin Cities is more flourishing than in years. 
Mr. Paul declared that collections in the northwest are good, that 
trade is normally brisk with promise of still better things. 

There were papers on credit subjects presented by several mem- 
bers, followed in each case by informal discussions. 

Present at the meeting was Harry W. Parker, of St. Paul, a 
National director, who spoke in a humorous vein. 

The membership committee reported upon its effort to bring 
grain merchants in increased numbers into the association. 


Montgomery. 

At the meeting of the Montgomery Association of Credit Men, 
held November 19th, I. H. DeWees, manager for Ballard & Ballard, 
was elected president, and Ernest Meyer, of the Levy-Wolff Shoe 
Co., was elected secretary. 

The members spent a pleasant and profitable evening, hearing 
an address by one of the leading bank presidents of Montgomery 
upon the Federal Reserve Act. In a general discussion of associa- 
tion matters all present pledged themselves to co-operate more 
earnestly for the good of the association and for the building up of 
its membership. 

Nashville. 

Vice-president H. G. Moore, of the National Association, was 
the guest of the Nashville Credit Men’s Association at its meeting 
of November 12th. The meeting brought together a large number 
of wholesalers and manufacturers of the city who had an unusual 
opportunity in hearing from one of the acknowledged leaders of the 
work of the National Association, and what is being done to stand- 
ardize and strengthen the credit system of the nation. 

Mr. Moore dealt with many of the departments of work, includ- 
ing those for the adjustment of insolvency cases and the exchange 
of credit information, which two lines of work were shown to have 
brought remarkable changes into the great credit system of the 
country. 

Preceding Mr. Moore’s address, there were brief talks by Presi- 
dent A. H. Meyer, J. L. McWhorter and Dr. I. Lewenthal, who com- 
pared the credit system in the United States with that of foreign 
countries, and expressed some interesting opinions based upon 
foreign methods, as to how improvements might be introduced into 
our system. 

Newark. 


The Newark association held its eighth annual banquet No- 
vember 12th, with over four hundred present. The affair was the 


1016 













largest and most successful in the annals of the organization. The 
speakers were Dr. DeWitt B. Thompson, D.D., secretary of Syracuse 
University, and Dr. Francis Harvey Green, of Westchester State 
Normal School, Westchester, Pa. Dr. Green’s subject was “Bank 
Books and Other Books.” He showed that books were absolutely 
necessary to men in all walks of life, that they are the windows 
through which the soul looks out on the world, that men should grow 
to know them and know them to grow, reading as they think and 
thinking as they read. 

Dr. Thompson responded to the subject “Surplus,” his point 
being that there are other kinds of surpluses in the world besides 
money surplus, that character, perseverance, mind and knowledge 
_are necessary to make money and therefore these were as much of 
a surplus in life as money surplus. 

Another feature of the meeting was a tribute paid to President 
Irving C. Brown by Curtis R. Burnett, Mr. Burnett referring in high 
terms to Mr. Brown’s management of the organization. In behalf 
of the officers and members he presented Mr. Brown with a handsome 
cut glass flower vase. 

Norfolk. 


The Norfolk-Tidewater Association of Credit Men held a meet- 
ing November 11th dedicated to the Suffolk members of the asso- 
ciation, five out of the six being present. 

W. A. Parker, chairman of the cotton advisory committee, sub- 
mitted a report in which he pointed out that plenty of money was 
about to be provided with which to handle the cotton crop, and that 
with the opening of the New York and New Orleans cotton exchanges 
foreign nations would be able intelligently to buy cotton and the 
cotton planter having a recognized price fixed upon his product would 
be able to market it or borrow in order to pay obligations to his 
merchant. Mr. Parker pointed out that the bankers, manufacturers, 
wholesale houses and merchants of the south had fully taken into 
consideration the extraordinary conditions that had been existing 
and had been lenient with their debtors, granting extensions from 
time to time as appeared necessary. Now that the situation had 
been relieved, he said, they will expect debtors to show appreciation 
of past favors by immediately taking advantage of the new condi- 
tions, giving manufacturers and jobbers the return of the money 
that they have tied up directly or indirectly with planters. 

The situation is now up to the cotton planter, the report says. 
He must either sell out at present prices or borrow money enough on 
his product to satisfy creditors. 


The members of the Norfolk association had the advantage of 
hearing, at their November 24th meeting, William Ingle, chairman 
of the federal reserve bank at Richmond, give an outline of the federal 
reserve law and its probable operation. More than two hundred 
members were present and there were representatives from many 
nearby cities and towns. 

The meeting was opened by President H. G. Barbee, who in a 
brief talk told of the work being done under the direction of the 
organization. He declared that Norfolk, in co-operation with other 
branches of the National Association, had done much to maintain 
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on a firm foundation the business of the country during the trying 
days since August Ist. 

Mr. Ingle, in his address, declared that the discussions surround- 
ing the adoption of new currency measures had done much to educate 
the people along banking lines, that there is more interest shown in 
banking and bankers today by the citizens generally than had been 
displayed for many years. He declared that the old banking laws 
encouraged selfishness, caused general hoarding of funds, and made 
it necessary for each banker to fight to secure his share of reserve 
moneys, without regard to general distress. He pointed out that the 
new system of banking permits the banks to run their own credits to 
a greater extent than under the old. He predicted that the new 
system would reduce exchange charges throughout the nation, would 
bring forth much gold that had been hoarded, and that manufac- 
turers and merchants would proceed to their work with a greater 
feeling of assurance that they were not exposed to destructive panics 
which had been the bugbear of the past. 

President Barbee also called upon the Rev. Sparks W. Melton, 
who spoke on the “Relation Between Truth and Trade.” Mr. Melton 
declared that he had never attended a business meeting of any kind 
in Norfolk when someone had not talked upon Norfolk’s wonderful 
natural resources. These are all right, he said, but the greatest bless- 
ing that can come to some men is not to be blessed. Natural re- 
sources, he said, we have heard about long enough, and now it is for 
the citizens to go out and do something for themselves. 


Omaha. 


Taxation, as it affects business, was the subject of an address 
before the members of the Omaha association at its meeting, No- 
vember 19th, William F. Baxter, of Thomas Kilpatrick & Co., being 
the speaker. Mr. Baxter is an advocate of the single tax system. 

Chairman E. E. Closson, of the bankruptcy law committee, re- 
ported upon the association’s activities in the prosecution of David 
Riseman on the charge of concealing assets, indicted by the grand 
jury, and now held on $3,000 bonds. Mr. Closson also cited the 
committee’s activity in other cases where fraud is suspected. 

It was decided by the association to solicit an emergency prose- 
cution fund, and to this end that each member be requested to sub- 
scribe $10. A subject for special discussion was the establishment 
of an adjustment bureau, plans for which are rapidly maturing. It 
is expected that it will be possible to begin bureau operations by the 
first of the new year. 

Portland. 


The weekly luncheons of the Portland association are to be 
made specially interesting through a series of lectures to be delivered 
by experts upon subjects of vital interest to credit grantors. The 
November 18th luncheon was addressed by Forest Fisher of the 
Portland bar on “Interest in Property.” Other lectures in the series 
will be, “Assignments,” “Consignments,” “Bankruptcy,” and “Attach- 
ments.” 

The evening meeting of the association, held November 18th, 
took the form of a summary of the work of the adjustment bureau 
of the Portland association. Reports were read showing what the 
bureau had been able to do in its first year, a year which has 
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undoubtedly been phenomenally successful. There was a general 
discussion with a view to bringing out ideas tending to prompt 
efficiency in adjustment bureau work. 

The meeting also took up a study of financial statements, and 
particularly a financial statement actually furnished recently to an 
association member. The members were asked on what grounds 
they would or would not grant credit on the basis of such statement. 
The discussion brought out a large number of valuable suggestions. 

Rochester. 


Edward F. Pillow, of the Lincoln National Bank, is now presi- 
dent of the Rochester association, succeeding George G. Ford, who 
served the association so ably as its president during the time of the 
Rochester convention. In his retiring address, Mr. Ford urged the 
organization to stand firmly behind the bankruptcy law because that 
law is right in principle, that to the extent that it has fallen into 
disrepute, its administration has not received the attention expected 
from business men under the genius of the law. He asked each 
man to answer for himself the question, “What degree of comfort 
those who are doing business in the South, where credit conditions 
have for the past few months been so critical, would now be enjoying 
if we had not a federal bankruptcy law standing as a bulwark 
between the creditor and unfair settlements and those offensive 
methods of liquidation in which favoritism instead of equality was 
the general policy?” 

Tke principal speaker was C. T. Horton, formerly assemblyman, 
now sénator from Buffalo, who has been of great service as a legis- 
lator in behalf of better credit laws. His subject was, “Legislation 
Affecting Credit Circles,” under which he set forth laws recently 
passed of benefit to credit men. Mr. Horton expressed the belief 
that credit men may, by concerted effort, have other measures 
adopted that would be helpful to them. Mr. Horton referred to the 
oft made statement, that it would be a good thing if some repre- 
sentatives in our legislative halls would spend all their time fighting 
bad bills, refraining from introducing new measures. It is true, he 
said, that the blocking of bad legislation is fully as important as the 
forwarding of new, and some way must be found to put a stop to 
the high pressure under which legislatures work, sometimes grind- 
ing out, as the New York legislature did this year under high pres- 
sure, three thousand bills, many of which it was a physical impos- 
sibility for any one man to read and digest. 

Other officials elected besides Mr. Pillow were F. W. Reidenbach 
as vice-president and Edward Weter, treasurer. 

St. Louis. 

The St. Louis association had an excellently attended meeting 
November 24th, when William McChesney Martin, chairman of the 
federal reserve bank board, spoke on “The New Banking and Currency 
System,” citing the defects in the old system which led to the demand 
for a new one, the points of difference between the new and old systems, 
what the business man should know concerning the new system and 
what the new system is expected to accomplish for business and banking. 

The creation of a special credit bureau at Washington to keep track 
of the obligations of corporations and prevent that over expansion 
which has resulted in some disastrous failures was predicated by Mr. 
Martin, who declared that the establishment of such bureau in connec- 
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tion with the operations of the federal reserve bank would be a natural 
sequence of the requirement that notes presented for rediscount must be 
accompanied by a financial statement, which the individual borrower has 
furnished to the member. By concentrating in Washington the data 
gathered from the twelve regional banks, he said, a clearing house of 
credit information would: be formed so that such a collapse as the 
Claflin failure would be impossible. 

He declared that the day of wild fluctuations in the interest rate in 
the United States had passed, now that the currency is to be based upon 
commercial paper instead of bonds. He cited figures to show that during 


The committee presented good grounds for believing that the 
splendid increases which have been shown up to date were but an 
earnest of still better things for the association. 


Seattle. 

At the meeting of the Seattle Association of Credit Men, held 
November 16th, it was voted to take up with the Tacoma, Portland 
and Spokane associations the problem which arises from the im- 
mature acceptance of composition settlements, the Seattle association 
taking a stand as demanding that no compromise offer be accepted 
until it had been referred to the adjustment bureau or other repre- 
sentative of creditors and a careful investigation as to assets and 
liabilities by such representative made. 

Chairman S. A. Rosenfeld, of the credit department methods 
committee, spoke on “Different Forms Used by the Members in Their 
Credit Work.” One conclusion was that in property statements the 
best form separates real estate and store buildings distinctly from 
other assets. Under this heading salesmen’s report blanks and dif- 
ferent forms of notes also were discussed. Methods of following up 
collections came in for special notice, several of the members laying 
particular stress upon the necessity for co-operation among credit 
men in exchanging accurate ledger information so that there would 
not be the serious colleetion troubles houses meet today. 

There was an address by J. W. Swalwell, vice-president of the 
National Bank of Commerce on “Financial Conditions Brought About 
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three successive years, while the New York call market had run from thi 
2 per cent to 125, the fluctuation in England had not amounted to more ba 
than 3% per cent, in France to 1% per cent, and in Germany to not - 
more than 2%4 per cent. Mr. Martin predicted that under the new 
system drafts will gradually supplant the open account. = 
St. Paul. ‘ 
The subject of vocational direction and education held the atten- gi 
tion of the members_of the St. Paul association at its meeting of e) 
November 10th, the speaker being T. Morey Hodgman, president of S} 
McAlester College. Mr. Hodgman pointed out with great clearness N 
the importance of a suitable vocation for all who were to attain even SI 
moderate success. te 
Representing the Minneapolis association were President Paul 
and C. E. Mann, of the Northwestern Knitting Co., who urged a 0 
joint meeting with the Minneapolis association immediately after the c 
new year. The invitation was received and accepted with enthusiasm. f 
.Commemorative of harvest time the meeting room was decorated ‘ 
with products of the soil, and there was a barrel of cider on tap. ( 
The membership committee reported that the association had now 
reached the highest point in its membership with 313 on the rolls. 


by the European War and the Outlook.” He outlined the financial 
systems of Europe and compared them with our own and showed 
how the United States is in many ways unprepared to handle the 
regular export business on account of lack of shipping facilities. He 
touched upon the features of the new currency act of special interest 
to business men. He brought to their attention that part of the act 
which requires that a sworn statement of assets and liabilities be 
attached to notes presented to reserve banks for rediscount, and 
closed by urging that the credit men of the nation do all in their 
power to arouse a greater spirit of thrift among the American people, 
that the larger portion of them shall become depositors in the savings 
banks of the country and thus become builders, rather than de- 
stroyers of property. 
Wichita. 

President McCausland’s insistence that live topics be presented 
by live speakers at the meetings of the Wichita association, and that 
the committee do the work for which they have been appointed, is 
giving the Wichita association the most prosperous period in its 
existence. At the November meeting the new federal reserve bank 
system was discussed under the leadership of V. H. Branch and A. 
N. McQuown, after which was a round table discussion upon the 
subject of the interchange bureau, which brought out enthusiastic 
testimony of the value of bureau service. 

Secretary Armstrong reported that from the neighboring city 
of Hutchinson had been received four new members and seven inter- 
change bureau subscribers during the past month, giving the bureau 
forty-eight members who are cordially supporting the reciprocal 
system. Secretary Armstrong also reported that the adjustment 
department had handled eighteen cases since it was organized in the 


spring, paying out in all that time only $10 for attorney’s fees and 
$9 for court costs, and giving the creditors the best possible returns. 
Secretary Armstrong gave full credit for the satisfactory results 
of the association’s bureau service to M. E. Garrison, the bureau 
manager. 


Worcester. 

At the meeting of the Worcester Association of Credit Men, held 
November 24th, Carl F. Dietz, assistant sales manager of the Norton 
Company, gave a most instructive talk on the relationship between 
the sales and credit departments, and what co-operation between 
them should cover. 

The special committee on credit interchange and adjustment 
bureau work made its report, advising against the establishment in 
Worcester of such bureau. Instead, the committee urged that every 
effort be made to prevail upon the local associations at Springfield, 
Hartford, New Haven, Bridgeport and Providence, to join with 
Worcester in making Boston a central point for credit exchange 
work, and the officers of the Worcester association have decided to 
bring about a conference with this object in view. 


Wants 
CREDIT MAN AND OFFICE MANAGER, man of competence and ability, desires 
position. For the past fourteen years has handled credits for a large manu- 
facturing concern doing business ae with the retail grocery trade. 


Address R. G. A., care National Association of Credit Men, 41 Park Row, 
New York, N. Y. 1021 
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CREDIT AND OFFICE MANAGER, correspondent and systematizer. If you 
are looking for a man with over thirteen years’ experience as a credit and 
office manager, thoroughly familiar with the handling of collection and general 
correspondence, hiring and managing office help, and capable of giving experi- 
enced attention to the general detail of office work, get in touch with the 
undersigned. I am at the present time connected with a large corporation 
with headquarters at Philadelphia, as traveling auditor, but wish to make a 
change where the future will depend more upon my individual efforts and 
ability rather than influence. Willing to locate in any part of the United 
States and would consider a moderate salary until ability has been proven. 


Address MANAGER, care National Association of Credit Men, 41 Park 
Row, New York, N. Y. 


CREDIT MAN AND OFFICE MANAGER, with over twenty years’ experience is 
seeking a position. Has a thorough knowledge of credits, collections, adjust- 
ments, office management, and accounting. Possesses tact, initiative, good 
judgment and executive ability. Tactful and resourceful correspondent. 
Salary not of primary importance. Address F. J. C., care National Association 
of Credit Man, 41 Park Row, New York, N. Y. 


A CREDIT-COLLECTION MAN AND AUDITOR seeks a connection either with 
the combined responsibilities of credits, collections and auditing, or one with 
any of these divisions of work separately in a large capacity. Thoroughly 
experienced, having performed service of this character for one interest dur- 
ing a period of years, familiar with modern office methods and systems. 


Address J. W., care National Association of Credit Men, 41 Park Row, New 
York, N. Y. 


WANTED, position as credit man or assistant by young married man, thirty years 
of age. Have had eight years’ experience as credit man and office manager 
and am capable of taking entire responsibility of office for large concern. 
Have no bad habits. References cheerfully furnished, also reasons for desir- 


ing to make change. Address J. S. W., care National Association of Credit 
Men, 41 Park Row, New York, N. Y. 


BUSINESS MANAGER, executive, credit man, correspondent, accountant, auditor, 
expert syStematizer, analyst, thoroughly familiar with cost accounting, scientific 
management, understands merchandising and advertising, has had twenty-five 
years’ experience in mercantile and manufacturing lines, age thirty-nine, salary 
commensurate with ability, is now open for engagement. Can furnish highest 
credentials from present and former employers. Address A. M., care National 
Association of Credit Men, 41 Park Row, New York, N. Y. 


WANTED, by thoroughly experienced and well-educated young man, twenty-seven 
years of age, position as credit man. Have nine years’ experience at com- 
mercial and banking credits, at present handling 2 hsiness of one and one-half 
million dollars with a nominal percentage of losses; however, owing to per- 
sonal reasons am desirous of making a change. The position must afford 
unlimited opportunities for advancement. Would consider place as first as- 
sistant credit man with large concern. Possess a creative brain, an exceptional 
memory, initiative and executive ability, am a forceful correspondent and can 
furnish the highest credentials. Position with opportunities, object; location 
immaterial. Address A. B. H., care National Association of Credit Men, 
41 Park Row, N. Y. 


CREDIT MANAGER, man of exceptional ability, thirty-six years of age, desires 
position in New York City. Have had four years’ experience with well 
known note brokerage house as credit and office manager and salesman. Am 
accustomed to handling correspondence. Al references. Address A. C. H., 
care National Association of Credit Men, 41 Park Row, New York, N. Y. 


A YOUNG MAN, thirty-two years of age, married, of highest integrity and execu- 
tive ability, for ten years connected with one concern, would like to connect 
with reliable concern as office manager or credit man. Can furnish best of 
references and reason for wishing to make change. Address P. L., care 
National Association of Credit Men, 41 Park Row, New York, N. Y. 


CREDIT MAN, twenty years’ experience with Baltimore bargain house, desires 
to connect with some good house where unlimited experience and exceptional 
ability will be appreciated. Moderate salary; age 43. Address F. R. H., care 
National Association of Credit Men, 41 Park Row, New York, N. Y. 
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DIRECTORY OF STANDING AND SPECIAL 
COMMITTEES, 1913-14 


(Chairmen) 


ADSL ee a COMMITTEE, 
Miller, S. F. A. F. Miller Co., 
Saitimore 


Md. 
BANKING AND CURRENCY COMMITTEE, 
H. H. Merrick, Armour & Co., Chicago, 


Til. 
BANERUP TCE LAW COMMITTEE, W. M. 
Kennard, eeerene. Love and Lamprecht, 


BUSINESS Zot MT cone COMMITTEE, 
. B. Dwyer, Ontario Biscuit Co., Buffalo, 


vi 
SPECIAL “ta ea ON BUSINESS 
MEETINGS, H. Barbee, Harris, Wood- 
son, fies Co. Nonteie Va. 
COMMITTEE ON CREDIT CO-OPERA- 
TION, O. S. Larkby, Edwards Mfg. Co., 
Cincinnati, Ohio. 
CREDIT DEPARTMENT METHODS COM- 
re W. M. Bonham, C. M. McClung 
& C Knoxville, Tenn 
COMMITTEE ON CREDIT EDUCATION 
AND MANAGEMEN W. B. Fish, 
Printz-Biederman Co., Cleveland, Ohio. 


SPECIAL COMMITTEE ON THE AMEND- 
MENT OF EXEMPTION LAWS, B. W. 
Haggerty, Morris & Company, Oklahoma 
City, Okla. 

FIRE INSURANCE COMMITTEE, A. G. Fos- 
ter, Seattle Mattress & Upholstery Co., 
Seattle, Wash. 

wetar 5 COMMITTEE ON FOREIGN 

DITS, Louis S. Goldstein, Louis Gold- 
Sake & Sons Co., New Orleans, La. 

NATIONAL INVESTIGATION AND PROS- 
ECUTION COMMITTEE COUNCIL, CG 
R. Burnett,: American Oil & Supply Co., 
Newark, N. J. 

LEGISLATIVE COMMITTEE, Frederick F. 
Ingram, Frederick F. Ingram & Co., De 
troit, Mich. 

MEMBERSHIP COMMITTEE, Henry P. 
Spilker, Sterrit-Thomas Foundry Co., Pitts- 
burgh, Pa. 

MERCANTILE AGENCY SERVICE COM- 
MITTEE, Thomas May Peirce, Jr., Oscar 
Smith & Sons Co., Philadelphia, Pa. 


Directory of Officers of the Affiliated Branches 
of the National Association of Credit Men. 


(Arranged Alphabetically by States) 


ALABAMA, Birmingham—Mercaants and 
Manufacturers Association of. Birming- 
ham. President, R. A. Porter, Tyler Gro. 
Co.; Secretary, ae A. Coker, Birmingham 
Paper Co.; Assistant Secretary, R. H. Eg- 
leston, amber of Commerce _ Bldg. 

anager, J. T. Slatten, 612-14 Chenier 
of Commerce Bldg. 

ALABAMA, promtqomery—Meatgnmary Asso- 
ciation of Men. President, I. H. 
De Wees, Ballard & Ballard; Secretary, 
Ernest Meyer, Levy-Wolff Shoe Co.; Asst. 
Sec etary, J. M. Holloway, Bell B Bidg. 

ALABAMA, Selma—Selma_ Association of 
Credit Men. President, J. B. Ellis, Union 
Iron Works Co.; Secretary, R. M. Wat- 
ters, Tissier Hardware Co. 


ARKANSAS, Fort Smith—Fort Smith Asso- 
ciation of Credit Men. President, M. T. 
Dyke, Dyke Bros.; Secreta Ben D. 
—e 606 Merchants National Bank 


ARKANSAS, Little Rock—Little Rock Asso- 
ciation of Credit Men. President, Sam T. 
on mane McDonnell Co.; Secretary, L. 

Pace, Crane Co. 

CALIFORNIA, Los Angeles—Los_ Angeles 
Credit Men’s Association. President, 
Joseph D. Simpson, Klein Simpson Fruit 
v : Seqsstarys C. Mushet, 512 Union 


CALIFORNIA. San Diego—The Credit Asso- 
ciation of San Diego. President, F. E. 
ee Keil Bros. Co., Inc.; Secretary, Carl 

Retsloff, 607-8 Spreckles Theatre Bldg. 

CALTFORNE San Francisco—San Francisco 

Credit Men’s Association. President, Robt. 
. Gay, American Can Co.; Secretary, 
Charles T. Hughes, 433 California St. 

COLORADO, Denver——Denver yr Men’s 
Association. President Jas. A. McSwigan, 
The Crescent Mill & Elevator Co.; Secre- 
tary, S. R. Steinmetz, The Donaldson Fruit 
Co.; Assistant Secretary, David F. Lowe, 


503 Continental Bld 
COLORADO, Pueblo— Bueblo Association of 


Credit Men. President, 
V. Fagerstrom, le Pa 
— Secretary, F rey Taylor, 


lock. 
CONNECTICUT, Bridg dgeport 
sociation of ‘Credit Men. President, <4 
Melius, H. O. Canfield Co.; Secretary, 
L. M. Allen, Bridgeport Brass Co. 


Fe ecretary, A. 
T aan ; Assist- 
» 410 Central 


—Bri 


CONNECTICUT, Hartford—Hartford Asso- 
ciation of Credit Men. President, Edw. 
J. an, a Belting Co.; Secretary, 
CG nto . Alton, J. B. Williams Co., Glas- 


CONNECTICUT.” New Haven—New Haven 
Association of Credit Men. President, 
H. B. Kennedy, Hoggson-Pettis Co.; Sec- 
retary, Ziegler ent, Sargent Co. 

DISTRICT O COLUMB BIA, Washington— 
Washington Association of Credit Men. 
President, ony McKee, National 
Capital 

FLORIDA, 
Men’s Association. resident, John 
en Bond & Bours Co.; Secretary, J. W. 

ttyjohn, Covington Company. 

GEORG! Atlanta—Atlanta Association of 
Credti Men. Sen, E L. jam, 
E. L. Adams & Co.; Seareney, = 
Moore, Chamber of Commerce Bidg. 

GEORGIA, Augusta—Augusta Rasadinion of 
Credit Men. President, John Phinizy, 
Augusta Drug Co.; Secretary, P. V. Hol- 
lingsworth, Hollingsworth Candy Co. 

GEORGIA, Savannah—Savannah Credit Men’s 
Association. Bete Frederick G. 
ee Semme Hdwe. Co.; Secretary, W. 

Finegan, Chamber of Commerce. 

IDAHO™ Boise—Boise Association of Credit 
Men, Ltd. President, John L. Hollings 
head, Oakes & Co.; Secretary, D A. 
Dirks, 305-306 Idaho Bldg. 

ILLINOIS, Chicago—Chicago Association of 
Credit Men. President, W. M aes 
uuleege Varnish Co.; Secretary 

Dickerson, 10 So. La Salle oo 

ILLINOIS, Decatur—Decatur-Springfield As- 
sociation of Credit Men. President, A. J. 
Murray, McClelland-Ward. Co.; Secretary, 
y . Casley, American Hominy Co., 
Decatur, Ill. 

ILLINOIS, Peoria—Peoria Association 

Credit en. President, Wm. Hazzard, 
Commercial German National Bank; Sec 
retary, J. W. Atkins, Kingman Plow Co. 

INDIANA, Evansville—Evansville Associa- 
tion of Credit Men. President, Charles 
Bohannon, Hercules Buggy ; Secre- 
tary, W. Sparrenberger, Parsons & 
Scoville Co. 

INDIANA, pamenapeie—latpeorste Asse- 
ciation of Credit Men. President, Mord 
Carter, State SavingS & Trust Co.; Sec- 
retary, John V. Coffield, 704 Merchants 
Bank Bldg. 


Ban 
coeliac: acksonville Credit 
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wow Cope Rapids—Cedar Rapids Associa- 
Credit Men. President, d D. 

Nicoll _Warteld-Prait Howard i 
Thos. B. Po - Security 

Savings Bank Blas.” 

wre Davenport—Davenport Association of 
scout 3 Men. President, George e. Noth, 

ey Bag and Paper Co. 
etersberger, 222 Lane ide 
moenast Des Moines—Des Moines Credit Men’s 
Association. President, J. H. Cochrane, 
pe. on amine Box Co.; Sec 

Langan Bros. 


retary, 


Knapp . Spencer oe perwnes. ‘ey P. 







Snyder, a Corry, Brown & uta — 
tary, illiamso ‘ayette 
Natl. ci Bldg. eS 


KENTUCKY,  Louisville—Louisville Credit 
en’s Association. hmm Peyton B. 
Falls ) Gay ae Secretary, 
Chas. Fitzgerald, U rust "to. nen 
KENTUCKY, Paducah—Paducah Association 
of Credit ‘Men. President, * _ Waites. 
Covington Bros. & Co.; 
Ashcroft, L. S. Du Bois Son out Poe” 
LOUISIANA, New Orleans—New Orleans 
Credit Men’s Association. President, a 
peyaeide, 4117 Carondelet St.; ry, 
i, seneean, Williams Richardson & 


waist ahs, Baltimore—Baltimore _Asso- 
= of Credit Men. President, S. 
3 iller, S. sD. pia ide ao ©. & cas 
u opkins P 
ee BethensDbeten Coot 
Men’s Seeded: President, Austin H. 
Decster, Decatur & Hopkins Co.; 
A. Waiting. 77 Summer St. 
MASSACHUSETT TTS, _ Springfeld—Springfeld 
Association of ent, 
Marvin H. Smith, Sturtevant-Merrick Co.; 
Secretary, L. E. Herrick, Victor Sporting 


Goods 
MASSACHU: SETTS, Worcester — Worcester 
Associati 


Secretary 
MICHIGAN, * Peiaale-teaeent anti 
redit Men. President, Edward Bland, 
taona & Matthews Mfg. Co.; Secretary, 
Frank R. Hamburger, 1032 e Bank 


Bl 

MICHHEAN, Grand Rapids—Grand Rapids 
a. Men’s Association. President; 
Fred H. Locke, Alabastine Co.; Secretary, 
Walter H. Brooks, Wolverine Brass 

MINNESOTA, Duluth—Duluth Association of 
Credit Men. Cpe oer.) Presi- 
dent, H. .A. Sedgwick, Marshall-Wells 
we Co.; Secretary, George H. 


it Baneties Bldg. 

MINNESO A, rmmetgetie—innsspelie As 
sociation of Credit + Secrets J. M. 
Paul, McDonald Bros. Co.; » WwW. 

O. Hawkins, McClellan Pa 

MINNESOTA, St. Paul—St. cod Fi ctttecs 
of Credit Men. President, Frank M. Col- 
lester, John A. Dunn Co.; 
Wm. D. Fritz, a Paul. Rubber Co. 

MISSOURI, Kansas oy —Kaseee — se 
ciation of Credit M ‘renin a, 
French, Union Match cae 

rvin Orear, 504 New Exviand Bldg. 
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ue St. Joseph—St. Joseph Credit 
"Association. President? EH 


Zimmerman, Tootle-Lemon Neanal i Bank; 
Secreta: W. Yonkers, Letts-Parker 
Grocery od ak 


MISSOURI, St. Louis—St. Louis aoe 

tion of Credit Men. President, J. 
Chilton, 312 Security Bldg. z 
P. Welsh, 315 Security Blig. 


MONTANA,  Butte—Butte Association of 
Credit Men. President, A. R. Currie, 
Virden & Currie Co.; Secretary, W. E, 
Dufresne, Montana Hdwe Co.; Aasistaat 
Secretary, C. E. Alsop, Ind. Tel. Bidg. 

NEBRASKA, Lincoln—Lincoln Credit Men’s 
Association. President, E. Evans, 

& Joyce a Secretary, H. T. 


Men. President, ~~ Atkins, 
ro & & Orendorff Plow’ Co . nf eeeretary, 
ressman, rbac’ 
NEW J JERSEY, a ewark Sesariation 
° ee ae Sent. izving G 
Dien te 


Secretary, 
. Fred Le ?' fs Hotkenes Co.; Asst 
Secy., unt, Room 906, 671 
NEW reed St Buffalo—Buffalo en of 
Credit Men. President, J. a er, On- 
tario Biscuit Co.; Secreta rry R. 
Brigun. 904-6 D. S. loceee Bldg. 
NEW YORK, New York—New York ree 
en’s Association. Epoudent, E. 
Tiasery, A. 5. Semeem & Bro.; eetare 


A. H roadway. 
NEW YORE, Pech cena irehenter Credit 
Men’s Association. President, Cons e G. 


Ford, L, P. Ross Co.; ie.” ward 
0. 


eo & Erbe 
a1 Associati 
of Credit ie Men President, H. H. Burch, 


etary, 
Re S00 Vinney Bldg. 
NEW YORK, Utica—Utica Association of 
Credit Men. President, Irving L. Jones, 
International Heater Co.; Secretary, 
Fred Bad Wienke, care Charles Millar & 


Son 
NORTH CAROLINA, Wilmin eee Wilming 
ton {tecciation of ook President, 
Fa gall Hall Pearsall, Inc.; Sec- 
ke eyes, Bureau of Credits, 
NORTH yy saan R Fargo—Fargo Association 
of Credit Men. President, W. McHose, 
McHose & Pardue Secretary, H, L 
aan N. W. Mutual Savings and Luan 


NORTH ” DAKOTA, Grand Forks—Grand 
orks Association of Credit Men. Presi- 
an W. G. McDonald, Nash _ Bros.; 


Secreta r F. D. Cameron, Park, Grant & 
Morris 
OHIO Cincinnati—Cincinns Association , 


ti 
of Credit Men. che ay 5 Samuel Mayer, 
* Isaac Faller’s Sons & Co.; Secretary, I. 
M. Freiberg, 810-11 Commercial Tribune 


Bldg. 

OHIO, | Cunciend—Clovelend Association of 
Credit Men. President, Warren E. Clarke, 
The Cohn-Goodman Co.; Seertie , Irvine 
K. Schnaitter, 324 Engineers B idg. 

OHIO, Columbus—Columb a Crome en’s As 
onee. President, W. Hammond, 

ty-Loeb Elec. Co.; , Benson G, 
Watson, 411-420 The New First National 

on. Toledo—Toledo Association of Credit 

Men. tse Allen A. Smith, The 
Godsell Le Secretary, Fred A. 
Brown, 163 Nicholas Bldg. 

wn Association 

oO President, T. JG Connor, 

Republic Iron & Steel Co.; Secretary 
- CMe cKain, 1106-7 Mahoning National 


OKLAHO Oklahoma City—Oklahoma Ow 
cHOMAT "= Association. President, J. G 








4 


Ss 
E. C. Smi 
OREGON, Port 
Credit Men. t, 
5 = a ;Ses Secretary, E. G. Leihy, 
PENNSYLVANIA Allentown-—Leh h Valley 
A of Credit Hawe Co; 


PENNSYLVANIA, New Castle—New Castle 
Association of Credit Men. President, J. 
Lee se McFate & Lockhart; 

Jamison, 509 Greer Block. 

PENNGYLVANTA Philadel aoe hia 
Association of C President, 
Freas Brown Sayio First ‘National _— 
Secretary J, =. McKee, Jr., Room 801, 


1 Chestn 
PENNSYLVANIA, * Pittsburgh — Pitsburgh 
iation of Treutest, 
Vici E. Porter, Firth Sterlin Steel C 
eeeeeee Pa.; Secretary, Ellis, 


PENNY LVANIX Scranton—Scranton Asso- 
ciation of Credit Men. President, Willard 
Matthews, C. P. Matthews & Son, Inc.; 
Secretary, Burton L. Harris, 36 Lacka- 


wanna Ave. 

RHODE ISLAND, _ Providence—Providence 
Association of Credit Men. President, 
Llewellyn x Jones, General Fire Ex- 
tinguisher Co.; Searcy, ve we ig Orr, 
Clason Architectural M 

SOUTH CAROLINA, sColumbia Columbia 
Association of Credit Men. ine gr 
E. N. Joyner, Recainern States Surry Ce 
Secreta monet B. Du Pre, offat 


Du 
SOUTH CAROLINA, Greenville—Greenville 
Association of Credit Men. President, 
D. C. Durham, aa & Durham Co.; 
ry, ae . Johnstone, Chamber 


of Com 
SOUTH DAKOTA, Sioux Falls—Sioux Falls 
Association of Credit Men. President, A. 
R. Fellows, Brown Drug Co.; Seeretery, 
Harry Pomeroy, Sioux Falls Paper C 
TENNESSEE, Chattanoo acai. As- 
sociation of Credit Men. on. }. 
* Landress, Trotter Bros.; S or 
McCallum, Hamilton Nat’l ‘Bank hae 
TENNESSE oxville—Knoxville 
redit Men. President, W. M. 
Cc. M. McClung & Co.; Secre- 
Thompson, House, Hasson 


Hdwe. 
TENNESSEE, Memphis—Memphis _Asso- 
ciation of Credit Men. President, M. G. 
Bailey, North Memphis Savings Bank; 
retary, Oscar H. Cleveland, Business 
Men’s Club 
TENNESSEE, 
Men’s 


B 
Nn ville—Nashville Credit 
jation. President, A. 4H. 


Bldg. 


Men, Vernor Hall, Bila: 

Hughes & Co.; ry, F. C. Di 

Texas Machine & Supply Co. 

TEXAS, El Paso—El Paso Association of 
oe Men. President, H. sa Browder, 


P. Kepl Co.; : 

Daniels, 35 City Nat’ Bank Bidz. 
TEXAS, Fort Worth—Fort Worth Association 
of epi it Men. Sora Go Sere c 


Cingrke & Sin 


ouston 
Credit Foo Preeti, H. A. i Teenie 
F. W. Hi A. L. 
~ 2 ; Secretary, 


co 
, Antonio—San_ Antonio Asso- 
ciation of Credit Men. _ President, H. D. 


Drug o.; a. 
enry A. Hirsh- 


UTAH, Gamnerce Association 
of Credit Men. President, Arthur Par- 


won 
easy C. 


ms, 82 er St.; Asst. Secretary, 
fon At Box 886. 
veneers ‘Buriingion Burlington Aasocla- 
tion of President, Smith F. 
oe Vomit Hdwe. Co.; ° 
¢. Howard, Howard’s Insurance 


vanish “TENNESSEE, Bristol—Bristol As- 
sociation of Credit = President, F. C. 
—— King Bros. S Co.; > 
Sams, Eagle Overall Co. 
VIRGINIA, i peeeee Lenny Credit 
ation. President, Jno. M. 
Ferbheann Smith-Briscoe Shoe Co.; Sec- 
oaery, Harry H. Brown, Craddock-Terry 


VIRGINIA, Norfolk—Norfolk-Tidewater As- 
sociation of Credit Men. President, H. ae 
Barbee, Harris, Woodson, rbee 
Secretary, Cc. L. Whichard, *Whichond 
Brothers Co.; Assistant Secretary, Shel- 
ton N. —- 611 Nat’l Bank of Com- 
merce idg. 

VIRGINIA. ichmond — Richmond i“? 
Men’s Association. 9 E 
Hinckle, Richmond Dry ds Co.; ; pe 
tary, Jo Lane Stern, 905 Tennison Insur- 
ance 

VIRGINIA. Boancke—Roanoke Association of 
Credit Men. President, W. B. Clemner, 
Roanoke Hdwe. Co.; Secretary, P. H. 
Trout, Moir & Trout, Inc. 

Waser nGsor Seattle—Seattle Association 

Credit Men. President, H. S. Gaunce, 
. T. Hardeman Hat Co.; Secretary, Geo. 

Rice, Simonds Mfg. Co. 

WASHINGTON, Spokane — Spokane Mer- 
chants’ Association. President, R. C. Dil- 
lingham, < & Dillingham "Co.; Secre- 
tary . Campbell, 1124 Old National 


ank Bldg. 

WASHINGT N, Tacoma—Tacoma Asociation 
of Credit en. President, Alexander 
Hamilton, Washington Machinery Co.5 Co.; 
Bae” R. D. Simpson, 802-4 Taco: 


Bl 
wees STRGINIA, Bluefield-Graham—Blue- 
field-Graham Credit Men’s Association. 
President, Harry  Charleton, Amicon 
Fruit Co., Bluefield, W. Va.; a 
P.. J. menater, t Top Grocery 
Bluefield, W. 
WEST anarieck Charleston—Charleston 
Association of Credit Men. President, 
bed A. McNeal, Standard Oil Co.; Secre- 
tae nmson, Abney -Barnes Co. 
WEST VIG TA, Clarkaburg_—Central West 
Virginia Association of Credit Men. Presi- 
dent, W. T. Wallis wie e, Com- 
Secretary, Keri A. Holy, Williams 


Wativhes Commie "ius 
ae ae Pres ent, 


WEST VIRGINIA, 
Association of 
— E. Nocrelly Slatvell Chambers Shoe 
0.3 ay ee retary, C - Henking, Croft- 


Stanard C “ie 
WEST VIRGI IA, _Parkersburg—Parkers- 
burg Association of Credit Men. Presi- 
ésnt T. E, ham- Bumgarner 
a. . Russell, Rectory 


Bid 

WEST RGINI Wheel ‘Wheeling As- 
sociation of Credit MM ane Out Gon 
D. Maxwell, Hicks mae Hoke D. G. . 


hn Natl. 
: + Schellhase, at 


high gg Green on ae Gome 
s Association of Green Ba: 
oar Wm. = ae Scenes: Candy 
Co.; D. Jaseph, Cady, S 


wissen, 
sociation of Credit Men. President, Af 
G. Kissinger, Rauser, Leavens & Kissin 


Ce nae H. M. Battin, 610 
WISCONSIN. oe 
Credit 


of i 
Bemis- casertlieiee Co.; 
D. Breon, 83 83 Monument 
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Directory of Adjustment Bureaus Conducted by 
; Local Credit Men’sAssociations 


California, Los Angeles, F. C. De Lano, Mgr., Higgins Bldg. 

California, San Diego, Cart O. Retstorr, Mgr., 607-608 Spreckle’s Bldg. 

California, San Francisco, C. T. Hucues, Mgr., 510 Insurance Exchange Bldg. 

Colorado, Denver, C. N. Kinney, Mgr., 1722 Lawrence Street. 

Colorado, Pueblo, F. L. Taytor, Mgr., 410 Central Block. 

Georgio, Atlanta, H. A. Ferris, Mgr., Chamber of Commerce Bldg. 

Georgia, Augusta, H. M. Oxiver, Mgr., Johnson Bldg. 

Idaho, Boise, D. J. A. Dirxs, Mgr., 305 Idaho Bldg. 

Illinois, Chicago, M. C. Rasmussen, Mgr., 10 So. La Salle Street. 

Iowa, Cedar Rapids, Tos. B. Powerit, Mgr., Security Savings Bank Bldg. 

Iowa, Davenport, Isaac Pererssercer, Mgr., 222 Lane Bldg. 

Iowa, Des Moines, A. W., Brett, Mgr., 708 Youngman Bldg. 

Iowa, Sioux City, C. J. Semensticker, Mgr., The Motor Mart. 

Kansas, Wichita, M. E. Garrison, Mgr., 515 Beacon Bidg. 

Kentucky, Lexington, C. L. Wiut1amson, Mgr., McClelland Bidg. 

Kentucky, Louisville, Caas. Firzcrratp, Mgr., 45 U. S. Trust Co. Bldg. 

Louisiana, New Orleans, W. C. Loveyoy, Mgr., 608 Canal, Louisiana Bank Bldg. 

Maryland, Baltimore, S. D. Buck, Mgr., 100 Hopkins Place. 

Massachusetts, Boston, H. A. Wuit1nc, Commissioner, 77 Summer Street. 

Michigan, Grand Rapids, R. J. CLerann, Mgr., 43544 Michigan Trust Bldg. 

Minnesota, Duluth, Georce H. Wricut, Mgr., 624 Manhattan Bldg. 

Minnesota, Minneapolis, J. P. Gatsrairu, Mgr., 241 Endicott Bldg., St. Paul. 

Minnesota, St. Paul, Joun P. Garpraitru, Mgr., 241 Endicott Bldg. 

Missouri, St. Joseph, C. S. Keang, Mgr., 208 Saxton Bank Bldg. 

Missouri, St. Louis, J. W. Cumton, 310-313 Security Bldg. 

Montana, Butte, C. E. Atsop, Trustee, Ind., Telephone Bldg. 

New York, Buffalo, W. B. Granpison, Mgr., 904 Commercial Tribune Bldg. 

New York, Syracuse, R. S. Berrerton, Mgr., Vinney Bldg. 

Ohio, Cincinnati, I. M. Fremerc, Mgr., 904 Commercial Tribune Bidg. 

Ohio, Cleveland, T. C. Ketter, Commissioner, 505 Chamber of Commerce Bldg. 

Ohio, Columbus, B. G. Watson, Mgr., 411 The New First National Bank Bldg. 

Ohio, Toledo, Frep A. Brown, Mgr., 1639 Nicholas Bldg. 

Ohio, Youngstown, W. C. McKarn, Mgr., 1106 Mahoning National Bank Bidg. 

Oregon, Portland, B. K: Knapp, Mgr., 603 Commercial Block. 

Pennsylvania, New Castle, Roy M. Jamison, Mgr., 509 Greer Block. 

Pennsylvania, Philadelphia, J. A. McKee, Jr., Mgr., Room 801, 1011 Chestnut Street. 

Pennsylvania, Pittsburgh, A. C. Exrxtrs, Mgr., Renshaw Bldg. 

Pennsylvania, Scranton, Burron L. Harris, Mgr., 31 Lackawanna Avenue. 

Tennessee, Chattanooga, J. H. McCattum, Mgr., Hamilton National Bank Bldg. 

Tennessee, Memphis, Oscar H. CLEveLanp,»Mgr., Business Men’s Club Bldg. 

Tennessee, Nashville, Caas. H. Warwick, Mgr., 1222 Stahlman Bldg. 

Texas, El Paso, S. W. Dantets, Mgr., 35 City Nat. Bank Bldg. 

Texas, San\ Antonio, Henry A. HirsHperc, Mgr., Chamber of Commerce. 

Utah, Salt. Lake City, Watter Wricut, Mgr., 1411 Walker Bank Bldg. 

Virginia, Norfolk, Saetton N. Woopwarp, Mgr., 611 National Bank of Commerce 
Bldg. 

Virginia, Richmond, Jo Lane Stern, Mgr., 905 Travelers Insurance Bldg. 

Washington, Seattle, S. T. Hizis, Mgr., Polson Bidg. 

Washington, Spokane, J. B. Campsetr, Mgr., 1124 Old National Bank Bldg. 

Washington, Tacoma, W. W. Keyes, Mgr., 802 Tacoma Bldg. 

West Virginia, Wheeling, J. E. Scuettmasi, Mgr., 631 Nat. Exch. Bank Bidg. 

Wisconsin, Green Bay, L. D. Jasepu, Mgr., Fox Block. 

Wisconsin, Milwaukee, S. Frep Wetz.er, Mgr., 1405 First Natl. Bank Bldg. 
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OFFICERS 
OF THE 
NATIONAL ASSOCIATION OF CREDIT MEN 


1914-1915 
eee ee e Meek, American Exchange Natienal Bank, 


ew York, N. Y. 
lst Vice-President—H. G. Moore, Wire Merchant, Kansas City, Mo. 


2d Vice-President—H. E. Choate, J. K. Orr Shoe Company, 
Atlanta, Ga. 


Secretary-Treasurer—J. H: Tregoe, New York, N. Y. 
Assistant Secretary—Wm. Walker Orr, New York, N. Y. 


BOARD OF DIRECTORS 


C. R. Burnett; American Oil & Supply Co., Newark, N. J. 
John M. Callander, Tene Bros., Des Moines, Iowa. 

A. C. Carpenter, Gulf Bag Co., New Orleans, La. 

J. G. Davis, Greiner-Kelly Drug Co., Dallas, Texas. 

Frank S. Flagg, Morse and Rogers, New York, N. Y. 

Charles D. Joyce, The A. Colburn Co., Philadelphia, Pa. 

Ira D. Kingsbury, L. Adler Bros. and Co., Rochester, N. Y. 
Samuel Mayer, Isaac Faller’s Sons & Co., Cincinnati, Ohie. 

L. B. McCausland, Ross Bros., Wichita, Kan. 

F. B. McComas, Los Angeles Notion Co., Los Angeles, Cal. 
Richard J. Morawetz, The Morawetz Co., Milwaukee, Wis. 
George C. Morton, Carpenter-Morton Co., Boston, Mass. 

W. B. Munroe, Simmons Hardware Co., St. Louis, Me. 

H. W. Parker, Merchants’ National Bank, St. Paul, Minn. 

W. M. Pattison, W. M. Pattison Supply Co., Cleveland, Ohio. 
Fred R. Salisbury, Salisbury & Satterlee Co., Minneapolis, Minn. 
J. H. Scales, Belknap Hardware & Mfg. Co., Louisville, Ky. 
E. F. Sheffey, Craddock-Terry Co., Lynchburg, Va. 

E. M. Underwood, Failing-McCalman Co., Portland, Ore. 

S. J. Whitlock, Belding Bros. & Co., Chicago, IIl. 


EX-OFFICIO 


President—Charles E. Meek. 

Ist Vice-President—H. G. Moore. 
2d Vice-President—H. E. Choate. 
Secretary-Treasurer—J. H. Tregoe. 








